PEAK ACCOUNT - PUUN INTELLIGENT CO., LTD.

Al auava"laﬂausummmu SDR & Sales Onboarding

U

(5-90 M)

atvauysal: UsziResnns - UayT-n18nugnu - 6 wwnine - 3irs1en 13 §3ne - ansudAwane/Demo - FAQ -
AANA - uazdadeu

mum 1: HHUNTTBUSY 5/15/ 30 /45 / 60 / 90 2 & Checklist

TAseadnaan: B29Tui 1-7 usn wsuilean 50% (Onsite 1-1 & Online) : gAAlernlElUsWATH 50% (mmuam
Fndulnaulu 5-7 Juwsn wag wuimmanmasamumuw 5) - 94997U# 8-90 111911254 80% : suilaraLilos
20-30%

B9 1 - Suii 1-7 usn (Care Intensive & Day 5 Live Call) — Uwuﬁ'mmwu‘lmu"lu 5-7 U
SN & Liﬂi‘l/liﬁ’lanﬂﬁaiemumaum 5

dnaduan: msuils 50% (Onsite 1-1 & Online) : mm‘[m%’iwﬁﬂstmsu & NASEUU 50%

SeudusziRuTem, wugudnd-n1g, 6 Tuga 6 winung, Msinszigsiagndn uasmsilnany Tnedufl 1-4 Fouuay
NASEUU drudausiud 5 1 Huguly e SOR uag Sales Lsuimmaﬂmasamamumamamaumu,a yaneunlay 1-1

Agenda:

» Ju 1: 390 PUUN & PEAK, Ecosystem dtinautay® 2,800 wwis, 184 Slack d1Agy + 9IRlanmsIussuy
New PEAK (50:50)

o U 2: Wumu‘um% (5 ‘Vm’m‘UiU‘U Laﬂmiawmmu FIFO vs Periodic) & mwwumu (VAT 7%, Tax Point
AUA1 vs UINS, WHT 0.9.0.1/2/3/53/54) + cg]'m‘[aLLauaaqnmasw‘lmauammflumeu/’lumfmmwuu
inAlgane (50:50)

« Juf 3: 19780 6T,uﬂa & 6 WNNLNA (FREE 219 PREMIUM), aﬂmm\masmﬂm (PEAK Board, #angaag, Tu
Us‘umumu Landed Cost) LLﬂu’JLﬂi']u‘ViﬁSﬂﬁ] 13 Useian + mﬂiaﬂmaumLLavnsmwaﬂﬁmms (50:50)

o Ui 4 mmm & LNAUNAANTDY Quallfy Out, amﬂmﬂﬂma SDR, 4 fN0uYA Pain, ﬂngaﬂ ‘3 9819NOUIN
ae’ + o1 Roleplay 1-1 AUNLAN (50:50)

. ¥uit 5 (LS&JI‘VHQN') BTG INUNIU FAQ/ﬂ"IW‘IiJWﬂ u,avmsauaamanm ~ 9i29U1e91s SDR uaz Sales 134
Immaﬂmamwamamaum + TheSuldvunganeInsuuy Onsite 1-1

o Ui 6-T: mwmLuammmLﬂuamsumsmmuasq + mmia‘[ma PEAK Tax, Asset, Payroll, PEAK Board +
ImgﬂmasamaLumua“aamﬂwawug’mia‘uaﬂmmwn

Checklist:

« [1407%04 Slack mumnﬁaa (#Hae-sales-asc, #match-afp-sme-parc, #allbusinessteams, #sync-bd-ae-
marketlng, #5|gnature busmess)

« [195U18AMNANYDS 6 UWNLNT (FREE f PREMIUM) uagqadin 3 1304 (PEAK Board, Waneads, Landed
Cost) lagneias 100%

o [1uanAMUANYALAANTE (Tax Point) U8955A3UIEAUAT vs §SNAUTNTT uaztad in 7.9.0.54 / n.1.30 14
waiuegn . .

- [1g3aten1sTganulusunsuuaznaasinaasaenaIsiaseld (Qo—BN -1V -TIV) uagissedngluies
Sandbox ASUEIU

« [1#1un15%au Roleplay UA#18 + 013 4 A1914YA Pain + WAASU ‘3 ag1enauINay’

- [13uTnsmgnénasdluiud 5 uasidufinaneTnsunidh Session 18y 1-1 fumsuiued/fauthitu
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9247 2 - Yui 8-15 (15 Huusn — Early Field Execution) — aaasau1ulnsase - AANTaY
wiiugn - uazgoulaslunagsiagndn

dndaunan: vhauese 80% : imsuilaiiiAn (Onsite 1-1 & Online) 20-30% .
vudndugn15viaunse 80% vesaudaziu wisuldiandn 20-30% Beudiddnizanisiasisisiala-ald
J15109naMNTIN waznI1sasliisie (Handoff) 521319 SDR fiu Sales

Agenda:

« UHURa1ua5e (80%): InshmsiagnAtmudanuszdniy, Annses Segment/Persona, 4 Pain Point Uaz1in
M18A1519 Demo (d1m3u Sales i3udhdainanisaliagsauvin Demo Laaiug 1)

« 195U Onsite 1-1 & Online (20-30%): Lmuanimﬂaﬁin%aﬂam (Trading B2B, Retail B2C, E-commerce,
Service B2B) Tiwniivaamenne el waenldsnwerlsths

» Call Clinic s79dUai: thaneignAuiasusenudAiaiueinuiungsesusuAnauuy 1-1

Checklist:

[1 ﬁ’ﬂn'sauﬂaﬁhjmamju (Hard Qualify-Out 141 15997u BOM dudiou #38¢89n15 Moving Average) 8onla
aggN LAz UL

[ 1[SDR] Uuiindoyadesiali Sales Asuiu (Useiangsna, 489n9wneg, Pain Point wén, AuvinUesyd, uae 3
ERNILIVRRNGRE) o
[1[Sales] aufauynan 11-14 Fasaganaintuiinves SDR laegradusssumilaglionudiseanu

[ 1[Sales] ¥i1 Demo Lﬂaﬁimru5n'|iLLaz°zjauw'lschwusflu (BASIC / PRO) leinsulaseasng 30 w1il

[1 VI']LLUUVIﬂﬂEJUUi‘UEJﬁ]U‘\]ﬂW]EJ 20 Holunasriaiildazuunliisinga 85%

°li'Nﬁ 3 - U 16-30 (30 Huusn — Core Autonomy & Value Selling) — taguainn1sviasil
1095 uJumsmaﬂmm (Feature — Benefit — Value)

ﬁﬂﬁ’!ul’la'\ ’I/I"I\i'luﬁli\i 80% : msuuuwumu (Onsite 1-1 & Online) 20-30%
wiuanuaaesitlunisduglanivesgnandiiuioesves PEAK mssuilateldudwnnsgiu uaznisuuzdiuinig
L@3UNAIN5VIE (PARC Onboarding Training & Juaidtinaudsyd)

Agenda:

« URUR31U359 (80%): UTM59ANTT Pipeline vasfalas, Insya Pain wazyin Demo MNA1I9LANANNEAT

« M5UTY Onsite 1-1 & Online (20-30%): WnuUas Feature — Benefit - Value — Proof Lenn uunuImauns
(Awfiu CEO vs Aaiutindeyd)

« IS8U3VUMBUNISAIAE PARC Onboarding Training (Typeform) uagn1saanadugdiinaudydluias
#match-afp-sme-parc

Checklist:

o [1noudaldudandn (‘srmuny’, ‘fesanudtinaudsy
Acknowledge - Reframe - Proofvl,ﬂﬂam

« [1[SDR] 'iuuamsanmmauama%Laauuﬂ wiauRInduN1aenAl Demo Tuilaadrsiioandin

« [1[Sales] ¥auawiinina PRO Plus (812,000/3) @nUﬂasa PARC Onboarding Training (B2,500 / B6,000 /
B7,500) laaeinedniau

« [1[Sales] :{Uantiaalyinisadiey® Dr/Cr dnlusia, swmuanwu AR Aging wazn1sAstayaLd PEAK Tax 11
invaydglaegaiula

S LY 4 ¥

INBU’, ‘NAY8VBYAYIN’) ANULATIASN

2999 4 - Jun 31-45 (45 Hu — Industry Deep-Dive & Advanced Modules) — L‘tim‘miussﬂa
raN1IEN14 (E- -commerce, mvzn Landed Cost, SUtiun, Aalin)

#n@IULIAT: 111911959 80% : msuuuwumu (Onsite 1-1 & Online) 20-30%
EJnssm‘umqummmzjms‘lumﬂiﬂmmamf[ﬂsqaswsw”lm-munuszmsuau wagn1silIpug U UmMtia ALY
(FlowAccount, Express, ERP) aeiwgﬂﬁmmwﬁmﬁm'%a
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Agenda:

. Ug‘ummaia (80%): ﬂu,amﬁanmnau Growing Trading, E-commerce u,a°'ssﬂwmamm/umaiﬂsmﬂm

* 13U Onsite 1-1 &Onllne (20 30%) WIgANNSNALY ‘luUsumumuaum (Landed Cost)’ nslaudny
AuA1521iNaAE (PT), N1379A1 PEAK Board 4 nguwsaunistudau (Allocatlon), waTNILYON
Marketplace/Open API

- Wn1As129i Battlecard ALY WD e PEAK Tsugmenuanvesszuulduay Ecosystem

Checklist:

. [1nszilassadrenelduagaildinevasgshons 13 Ussan uagssyfnasiinasuuzihldviuilaglides
WUalne .

« [1wW3suiiiu PEAK fiu FlowAccount wag Express laagnslioaidnlagliwadoyaininiia (Zero Stale
Claims)

» [1[Sales] a15nNwesluliusnunuaua (Landed Cost) uazuauuasn PEAK Board wenanulusians/a1vila
auysal

e [1] [Sales] 95U8AURIVDY e-Tax by Time Stamp vs Full e-Tax (INET/Leceipt) a5 Marketplace
ENEERILGETEY

24 5- M 46-60 (60 Tu — Mid-Market, Multi Stakeholder & Feedback Mastery) —

I Y

suuaﬁaﬁ“wmaﬂwmaﬂu (CEO + CFO + Uay¥ + IT) & undsymtanizniin

U
[V | o

dndu12a1: 11971U939 80% : nsuilaranfiu (Onsite 1-1 & Onllne) 20-30%
Infansusmsiiavuinnans-lug (PRO Plus / PREMIUM) fifnadves i unUayd wazdelefidansouiu saudienis

A

suuamaanmuuma‘[u Feedback tisauniunan LAST

e c?.-
‘f Sn-

€

Agenda:

« U{URIIURT4 (80%): USTsinafiinsasnsieaulavanstuneu Aamuluiauesia@ns uaztienanede
m'aasumshaumraﬂm

« wsuile Onsite 1-1 & Online (20-30%): Lﬁ]']‘”aﬂLLWﬂLﬂ% PREMIUM (B35,000/0) — svuumuv-mmsaﬂsua
PR-PO-GR~ IR, Quotation Control, msmwuﬂamsm‘umuavmaﬂ LLavmiUs“mumamma PARC
Consulting (B12k-B70k)

- HndousulioinagnAmynviin/uussuuniensauan LAST (Listen — Acknowledge — Solve — Track)

Checklist:

. [15uiloanunsalgnAiuunseli Feedback Weaumguan LAST laegnslaiunazlisuuniiuveuivn
SEUU

« [1[SDR] @snsaRnnsastastinnuneinaseiu Mid-Market (1290115 PR— PO %38 Open API) W3afa5
LﬂEJ’)“UENL“U’]Ui“’?ﬁJﬂiU‘V]iJ

« [1[Sales] @15n Flow mimmmma PR-PO-GR-IR LLa“ﬂ']WN’NL\‘iuauuﬁlUuLL‘WﬂLﬂﬁ] PREMIUM l@agng
waugn .

« [1[Sales] ARNsaaLAaNIA95LAUS PARC Consulting Service (812,000-B70,000) uazdstoyauseanuuiia
PARC lansuiau

424 6 - Juil 61-90 (90 91 — Certified PEAK Revenue Advisor) — mmmﬂsnmmum

u,uuanmnm uauw'sauLﬂuwmaﬂwumsuaﬂ"lﬂ

aﬂmunm 19TU959 80% : Iﬂ‘UElﬂ‘éuﬂUVlﬂ‘ls}u & vmmunsmﬁnm 20%
‘Ui'"mummwsamiwnummmummswamnmm Unyd-n ﬂﬁ’JLﬂi’]“’VIS‘JﬂQ 13 Uszinv uassinwensdeans wive
susmmsmu‘[ﬂsLUquiﬂmmmmwm PEAK

Agenda:
« U{URMUD34 (80%): SURATOUNDTANUANTULUU USMITANISIIAINAZAMATNEIIEUNUIRIUAILDT
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* NSNUMULAZABUTUTBING (20%): NAdaUATUNA 5 JUuulu Assessment Center (Usily, JaunNnLNg,
ARNSBALAF, Roleplay, Lazn15Aanaseuu Sandbox AU 10 N157A)
' 4 = . . = A a a v v

* FWUYINIAANW (Win / Loss Case Sharing) Tuiisnauaniasumatanisundaynignan

Checklist: . .

. [1vhasivasiionaluszuunadeu (Sandbox Practical Missions) Asuvis 10 a1sialagliideigiie

o [1HunanuInsgIuAMnImNIsABaIY (Call/Demo QC) lnelaifinsnadeyanasinu (Zero Do-Not-Say
Violations) . . . .

. [1dnauanaiegiidogua (1 nandnse waz 1 wainlaiseui) ihwihisianeiunmssusesasu
90 T
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duit 2: ANASIASIZIG SR 13 Uszian (viwazls - B2B/B2C - daannewne - 51elé - An
14470 - Nieasiuuzin)

Ve

1. gsnadeurvielu B2B (Trading / w188 / faunudiniing)

Tuiaa: B2B 1flundn (91931 B2C waw) | uinnaiinuziin: PRO (89, 000/4) %58 PRO Plus (812,000/1)
agazls: smaaummLsmﬂLﬂuaammaﬂﬂaﬂmwsw FuAE08 159971 150lATINTS LU JanNeas
aﬂnimmum’lu ARG Gvuaauaviua aﬂninﬂam aumaﬂimuﬂﬂﬂ

%aamemsﬂuw (Sales Channels):

. wumaafmmanm / Telesales @uas1mEIululEauesIAn (Quotation)

. 5U1Uﬂ<1°11@ (PO) mnchamawmanmmq LINE OA %598 Email

. maﬂiummuazyzyﬂfmuaiwLﬂau (Credit Term 30-60 1)

snglasiagl5U14 (Revenue Streams):

- sneléiannnisuieBud (Sales Revenue) — fnliasAnmenasildinannisén/duanmusente

. S'mvl,ﬂmaﬂmauﬂ'mLsﬂﬂLﬂUWN‘luua } . .

. 'i']EJ”LﬂmU'iﬂﬂsmﬂmma%aumsq (nselvwgunsaindouRinns — Aessziaenuinisiinesin ai dne 3%)

mumuumm’[%mauaﬂswe (Costs & Expenses):

* AUVUAUAIYIE (COGS) — euaaumlfznﬂaqu,mauaamiusqmmmaﬂswum
. AudsEuAIvIELayYeen (@1savuds / thsi)

. mﬂauﬁm{fuuasmLﬁumwmﬁuwaé

« ANUlnAY/AaeaNA1 A1U-TW wazRuRsunwinauady/waniiy

#liae$ PEAK fiuuzii: )

- Flow LONATSA1TAIATU9RS: TutauasAn (Qo) - Turneda (BN) - Tudswesdundewmil/ludiduae - Tu
\@595uiRu (RE) | . . .

. mﬂammﬂan‘wu (AR Aging) wazidmil (AP Aging): guiuitingnasglviuiuiuagisen iy iinenunilla
N . .

- syuudRen Perpetual FIFO (PRO Yuly): Ananenuazdufindunuuiednludfisieda Silsvuduiui

« ARIAUAIMANLLIY (Multi-Warehouse — BASIC/PRO 10 Aa4, PRO Plus laidfin) wiaululaudreduan (PT)
ATUAARIUANLATAGIEIVY/SaUUIYTOUNY

« PEAK Board (PRO Plus): aufinlsu1anuuenauiiuisad nisuenniunguaua

Xa

ﬂ"lil'lﬂ-l"llﬂ Pa|n & YoAI558: ﬂqﬂ’]lﬁlﬂ Pain: mauuuaﬂ‘mumimmaﬁmimsw LLa’JLLEJﬂiJuEL“UL’Jﬁqi’JUi’JQJﬁa

ﬁ.l

mﬂm'la‘uaauLﬂaumu"lmuﬂs'u?’ YBAI5IE I NINGNAIABINITATUIUAUULUUAIAAY (Moving Average)
MTOANAUAUITUINTEAU WMS ABuII31 PEAK 14/ FIFO WATANTEAUARIAUAT

2. gsfan1UanudI5 U (Trading B2C / Retail / POS)

Tuina: B2C \undn (gnévialuntirdn) | uinineiuusiia: PRO (89,000/3) w3a PRO Plus (812,000/3) nsei
Wou API/%anganvn)

anwazls: ﬂjwaumaﬂiﬂﬂuﬂm Laamuw‘*uu \A5e3d1919 aUﬂsmamLam iﬂuaaﬂnaaiwﬂaﬂ UV
wsadiidusy Tiun wuﬂnﬂm‘lﬂ‘[ﬂﬂmﬂ

%m‘wwmww (Sales Channels):

. viu'mu (Walk-in Storefront) 918/l3udn @l QR PromptPay masmummsmmmuwLLﬂm"Uai (POS)

. HsPorIuuyn LINE OA / Facebook Page u,mmvlimaimawaﬂ

s1¢ladiazl5U19 (Revenue Streams):
- sneldannmsveudnnindusieiu (eenluiiunidetnseo ABB)
. 'i'lsfl,ﬂmﬂn']sma‘lwaﬂmumumamqswawmﬂuaaaﬂ’lumﬂumwmusﬂ (Full Tax Invoice)

.
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mumuumm‘[mwuaﬂsma (Costs & Expenses):

. FunuunPemnanenuiinduuazuasiiu (COGS)
ﬂ'nfmwumma/mmswmsua ArdIunans uazAPLAsdL Baddousian)
AsIIUBNgAURTIATAR (MDR) wazA1ssulansudiseiiu
RURDUNUNIUI8UTI51U (PC) wazA1a9La1 (OT)

#liae$ PEAK fiuuzii:

. nseanlumiundednege (ABB) wseltuiinselaagueenviesieiunennuyemiesutiu (Qudn / Ju
Tou / Unsiashin)

« LWaurasEUU POS MtUnusIU Open API / Partner Connect (PRO Plus) w3auitnvayands Excel

« Smart Reconciliation (PRO ¥ulU): nsznuweaulauidiydsuiaisiveenvigsieTuaie Al

. SEUUNANYASIAUAT (WINAGINLNS AN 1, @191 2, wazAduAuvadnay) nieaululoudredudn

« PEAK Board (PRO Plus): 1U3autiisusumilsviayuuensiganvidnavi luuauagi

ﬂ"lﬂ'l&l"ﬂﬂ Pain & U9A155834: ﬂqﬂ’llﬁlﬂ Pain: ‘LIa1UANZULNISULAAZIU mmmmﬂs“mwamaﬂau QR fiu
EJE)WU’]EJSLU POS wuluuasu?’ - JeAsseds: PEAK ldlulusunsuninasuamidess POS mmaammmuuuimama
LLG]‘VI’]‘Vi‘U’]‘V]L‘U‘L!‘iu‘U‘UUWU%LLﬂuﬂaﬂﬁuﬂW%ﬂﬂUﬂu

3. §5na E-commerce & ¥1890ulainangYan (Shopee / Lazada / TikTok)

Taaa: B2C Usunauliags (High-Volume Online) | unLn9fiLLLiin: PRO Plus 1 (B12,000/3) — Sedutiiagos

1Wou Marketplace / API) .

vwezls: veduiesuladnnudianiuuwanwesu Marketplace waz Social Commerce Nfiduiuesines

RaN3PYNINANNUIIINITABLADY

2499111911598 (Sales Channels):

« Marketplace #&n: Shopee, Lazada, TikTok Shop

« Social Commerce: Facebook Live/Inbox, Instagram, LINE Shopping (AnlY¥szuu OMS 1y ZORT,
BentoWeb, XCommerce %28534uU1/291005)

. ulwivsaunusunLas (Shopify / WooCommerce)

s1¢l6%ioz5U14 (Revenue Streams):
. sfusvlﬂmnmimaaummuaammawa (Gross Merchandise Value)
. 5’181ﬂmﬁ1mawwﬂmﬂml’mNGUEJ (NSASUAIINELDY)

muﬂutla“ﬁﬂ1%618ua"1iUﬂﬂ (Costs & Expenses):

. FunuduArvieaiuden (FIFO COGS) LLauGl‘LWI‘LIﬂaax‘l/‘UUL‘U’ﬁLL‘Wﬂ‘UEN

. mssimuauLLwamWa’iuVIQﬂ‘wnnauTauNu (Comm|55|on Fee, Transaction Fee, ﬁi'lﬁ’iimﬁﬂugmmﬂmv)

- Alawaunaaulall (Shopee Ads, TikTok Ads, Facebook Ads, A1unati Affiliate) — fiaeseTasaensin o
Na18uag VAT ansuseind (2.1.36)

« Anvudanvu (Flash, Kerry, J&T, lUsuaiglng) uazardrateniiunaulun/unnues

995 PEAK mmvm-

« PEAK Connect \Wausia Shopee / Lazada / TikTok Shop uagssuunusiing (ZORT “1a”1) UULWALAY PRO
Plus: AeFdedeidnunadraenarssielduazinafionly PEAK Salusia

. dan1sANsssuLisLnannasILaznsENUYaARUlauase (Settlement Reconciliation) A8 Smart
Reconciliation .

* Full e-Tax Invoice & e-Receipt (PRO Plus ou INET/Leceipt): d5uituaesulauiia
m#diannsefindlignianudeun

» PEAK Board (PRO Plus): 4&ngauinlsu1niuinuieyaanie Shopee vs TikTok vs LINE gaanialviuvingn GP
uazAEARAIMEaN lsgnsuINnIIAY

U

2an1soanluninu
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mmmm Pain & 99A255874: mmmlﬂ Pain: maauu?lwmsumaawmsiu Shopee/leTok Wauﬂm
ﬁ'ﬁumammamﬂasunumuamu,m maam"lsvmmvmnm mﬂasmum?’ ngmanmuwmwﬂ mmjau
Marketplace/ZORT Wun1sheainasiin PEAK Vmmml,waaaﬂuauavmamaﬂiu PEAK wintlu lail@desan
ananndulusiantindueaulay

4. ssnvduazdieandual (Import / Export Trading)

Tuina: B2B & B2C (Hnrtasiuanaiussussimauagaaning) | uininaiiuugiia: PRO Plus < (812,000/3)
%358 PREMIUM (B35, ooo/i’l)

wwerls: Yndrdudi in3eedns Tngau wsedumdusaguanasssine (1gu Ju anJu glsy aLuEnn) an
sinelulne viedeoendudninglurernsuszina

¥89N19n15918 (Sales Channels):

« Aedslvisunudmvinewazlseaululne (B2B Credit Term)

- Yrevdnsueaulaunsalyizusiles (B2C)

. %ﬂsaaaaﬂ‘lwmamqﬂsumﬁ (Export Invoice Lﬂuaﬂamu USD / EUR/ CNY / JPY)

s1¢léfiozl5U14 (Revenue Streams):

. s1wlavisduAiludseina (VAT 7%) . .

- seldannmisdseendudilusinausena (I48nsndyaning VAT 0% Weiluvududivieenasudim)
. Als/aanuaindnsaniUasukunssislsena (FX Gain / Loss)

Aunuuazalgaeiiozlsing (Costs & Expenses):

. maummqﬂs“mmm Invoice mna (FOB / CIF)

. mumutmﬂuﬂ'ﬁmwn (Landed Cost) mi“’mﬁa/mimuu (Freight), AUsziudeaudsduan (Insurance),
ﬂ’]@’mi‘lﬂt‘lﬂ (Import Duty), mﬁiimuamﬂﬂmaumwa

o ABYARWNUGT (Import VAT 7%) 1/|msﬂvms:uﬂamﬂimaﬂwuaummvzn hunverudunddels)

#1995 PEAK fiuuziin:

« WesluySuduyudud (Landed Cost / Cost Adjustment — lu Trial / PRO Plus / PREMIUM): Yudauen
yudsTuds Arens LLauﬂ’]‘U’iuﬂuﬂﬂL‘U’Tsz‘lJ‘VI‘lJ’s‘IUﬂ']LLGlau'i'lEJﬂ']’isLua’e]GmuaEJ'NLLlluEJ']'

. s935ULeNAITUATEANARY (Multi- _Currency): aaﬂuamauuwnqjaLﬂuaﬂaLqumwsumawsamlﬂmuJuNu
mwmmm%mmﬂaau

. msuuwnmwziammmafluLasfaﬂsmamnﬂmwmLLUU 7.0.30 gné3

. syUUARan Perpetual FIFO Lagnanndsduan

A1914YA Pain & T0A255233: A1A1NYA Pain: L'Jmu'wwuaemaawua AsmABuT Arszanaide Auan
UiuﬂuﬂEJL‘U’WVLUSL‘LJGIUWU?IUQWLLmau‘UUENVL\‘lﬂiU wsadoalavinly Excel ugnsnamn?’ - suandnAzy: Wiaeslu
Uiumumuaumwﬂiﬁ‘l%mmauﬂ 2026 Uu PRO Plus / PREMIUM

-

5. §509U3N15 B2B (Agency / iUSnwn / 99nuuu / Sudndiaiue / ¥13esnen)

Tawna: B2B 100% (winlusinauasdyuisienon) | uWnnafinuzaia: BASIC (85,000/3)) %5a PRO Plus
(812,000/U Luammmsmuswiﬂsmnmuu PEAK Board)

avgazls: ‘Uiﬂ’]'iﬂ'm’)‘lﬂ‘tjw ASPANRINA SUYINIaIwT aanLuunsIAN/ANLAY Vlllsﬂmng]ums/ssm Su
InUBLIUA naUSMsAUasShwIsTUUT1EU (MA)

%89119115918 (Sales Channels):

. AsuauelAsIng (Pitching / Proposal) wazddlutauesia (Quotation)

. anAsehNsiadayy1s1eiiau/s18U (Retainer / Annual Contract) #3an1suugtituansia (Referral)
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s1elaiiagl5019 (Revenue Streams):

« 5181AR1UINIMNTINGIU (Milestone / Progress Billing — 141 31091 40%, @99149Ana19 30%, d9NaUdu
amma 30%)

. iﬂﬂiﬂﬂ'lUiﬂ'lii'laLﬂauﬂm (Monthly Retainer Fee)

. Nummam'\mmuaﬂmmaﬂ’l Media Pass-through (ﬂiiul,aLﬁlmﬁUNuﬂ’lLLaﬂ‘lﬂma Facebook/Google Lnu
anA")

Aunuuazalgaeiiozrlsing (Costs & Expenses):

. NumauuaJuuﬁwum'\uwwmmm (AUNUUANYBIZINIUINT)

- ArdawFuaud / Outsource / GFumaneaa (i ¥renm nsiln Tsunsuiues wsns) — deainnd a fisne
3% (n.4.0.3/ 1.4.0.53) vgﬂﬂia!

. Angeanda AALlUNUgNAT AT5USEY uLazAYeNAlISIIELRDU

a3 PEAK Muugin: .

- msugnaen lundent (nvoice)’ iaissniiuRulaedsliiinndue udrresnaade luadaiuiu/lu
Afune’ maanm‘lauwuasa (mmﬂmm Tax Point 914U3N13)

. szuuAauaziuinn189n a Ni9ne Heuiisngniin (1% / 3%) waznfisinwsuaugwiouiuwlu 50
73 uazeanluld .txt Buassning

. lenansasstsnluia (Recurring Document): mnmaan‘luLmuummmﬁwmau (Retainer) 9%l uNRA

PEAK Board (PRO Plus): mmmrma‘[ﬂimnmmasuaaﬂm LWaﬂ¢1‘Uﬂ'ﬂ,iﬁmﬂ‘mus'lﬂ‘[ﬂ‘smﬂm'm'lu"lmuﬂ'fliﬂsa

ulvuanSuanduiulany

A1913YA Pain & T9A755839: A10UYA Pain: ‘LanddlusdmilligndusignAndalilaleulu wnewmasesnly
Afunglunauaudeniniugie VAT 7% awniluuasu udainesuiidilsuenusazlusiondviuiiluu?’ - 4

AavillineUanisuiengugsnausnig

6. qiﬁaﬁmu’wawﬁwﬁ - IT Solution - 1taz SaaS (Software House)

Tuiaa: B2B Uumén (Project Development + Subscription) | wWnnafuuzii: PRO Plus 7 (812,000/3)) dwsu
\Wou APl uazaausielusiana

vwarls: Sudraiaunsyuurenduls weunaadu iulyd Sruinelarwuduensduas (Saas Subscription)
NIDINTEUUFISALISWS oUTONALISF (System Integrator)

489119115918 (Sales Channels):

« fiuu1e B2B / Pre-sales inauslugtuuazeanluidauasnnuvauwniatu (TOR / Scope of Work)

. aﬂﬂ'l?mﬂil,tauﬂj’liuﬂ'lﬁu’mﬂi’mLﬂ’au/i'lﬂ‘l]muwmL’J‘UVL‘UGI (Self-serve Payment Gateway)

s1¢1adiaz]5U9 (Revenue Streams):

« 5191Aa1NATNAILNSTUUMNIANSEINB UYL (Milestone Billing)

- seldfguaszuunaIn1suiesel (Maintenance Agreement - MA)

. selaranBnvenauissieieau/s1ed (Saas Subscription Revenue)

AuuuazAlgIeiiozlsing (Costs & Expenses):

. Ruifloununwaiun (Developers, UX/UI, QA, Project Manager)

« @199 Outsource Developer l@W1zAa (AN a1 1978 3%)

« A1 Cloud Server & Infrastructure (AWS, Google Cloud, Azure, Domain, Al API) muﬂﬂnmummsmmﬂu
anawu USD

. ma%msmaﬂmLL’Jimmamﬂnama (Reseller License Cost)

#toa$ PEAK fiuusiin: . .

« Open API & Webhook (PRO Plus / PREMIUM): Wausiaszuutisyiuuuiivresgnalinianasisluiase
SuRu/luifun@lu PEAK dnlusin

« Full e-Tax Invoice & e-Receipt (PRO Plus): dsluririum@diannseiindliigndrmediuadnludd
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g
« PEAK Board (PRO Plus): Farlsuianuuensielusiandnmuigendunas nseusnaisau Project vs SaaS
« PEAK Payroll (laighinsnwiuninaiulu PRO Plus): Auimukuieu nne A.4.0.1 waguseAudinuvesiiu Dev

A1911YA Pain & T0A255839: A11UYA Pain; aﬂmwmamammﬂmsmaumunu mauuuaﬂuumqmmﬂa
sanluifuniefiefiazlulnuasu wieesnniden APl szuueandasnluifae?’ - Yoaassede: udstunay
A5 UalYU Webhook nudiualyidniau

7. §5n9AAN - AU - NUANTIH - @U1 - uazaartiunsAnen (Service B2C)

Tuwaa: B2C (U3n1sutindu + Ananenivie/aunsal) | uRnnafiuuziit: PRO (89,000/3)) w3a PRO Plus
(812,000/U nsaifiviane@nvn)

a1gazls: USN15MenIsuIng AaliniasuANy Addniuanssy aatnnienndidne @l Anua vsenasa
SUUNLAY

FBIN1INI5VIY (Sales Channels):

. anm Walk-in mauwmﬂmmuuaﬂuumq LINE OA / Facebook Inbox

. msmﬂﬂaia/uwnLﬂﬁlmwmmumuwﬂiﬂmm']mw (Sales Consultant) #11@191

s1¢ladiazls5U14 (Revenue Streams):
. 5'1Uiﬂﬂ'ﬁﬂ't‘!’]/ﬂ'ﬂ]iﬂ'ﬁﬁ']ﬂﬂiﬁ LLau5'1ﬂiﬂ%qﬂﬂqﬁﬂqﬂﬂﬂiaﬁuﬂuﬂqﬁ
. 5'1816]‘\]']ﬂﬂ'15’\ﬂ1/i14’188'1 L’)°U'd']ﬂ'N wsawamnm%mmmwenaumu

mumuuavﬂﬂ%maua""lsuw (Costs & Expenses)

. muwum v 1Wu lunend Walaes LLawmﬂauLUaawmmsuwwEJ (mmﬂuamaﬂwmmmmmumuma
suuaa)

. muauwml / ‘mumm‘m&l / wwmmm (Doctor Fee - DF) uagAinondvudulsaauigneasd

. ﬂ’]L‘U’]W‘L!‘V]ﬁ’]‘tj’]LLauﬂ’]LﬁaﬂJS’]ﬂ’]LﬂSENZLIi'JLLWWEI/LaL“Ui’)i’i’]ﬂ']LLWQ

« A1lawaun Facebook / TikTok / Influencer $32adTin

#iea$ PEAK fiuugii: 3

- szuuafan Perpetual FIFO (PRO AulU): aun1ssuduaziinlden/nusiumiudazaonlisnunuas

* STUUNANEAAIAUAT (Multi-Warehouse): wenA&ena1v 1, @11 2 uazadanans wissluleudeivsiom
F¥UIN9AUY . . .

« PEAK Asset: ATUQIANLEDNTIAATONALYDT/tAT 0B nNduazaUnsalnnusiana indnlulia

» PEAK Board (PRO Plus): geufnlsuianuuensigaiuivsanenissnnuinisedadniau

(3

A191UYA Pain & 48A255233: A1a1uYa Pain: ‘naullauafonsuaziviasiunavaivndiliniu udailuuan
usiaziAauinA1danae (DF) AuA181La) e lsansgnutaziminlus?’ - deadsseds: PEAK lifissuutuiin
Uszifauld (OPD/EMR) #3852UUANABSAANLNABSIEATY WAa1M1saLoN AP Auganaulsaatinuiidiula

8. 531937421915 - AN - UAZLUINDS (Restaurant / Cafe / F&B)

Tuiaa: B2C (Wii151u + uwanwasu Delivery) | uRnnafinuziia: PRO (89,000/3)) %3e PRO Plus < (812,000/3)
mmusqumwmemm)

vwazls: 815 1ASeeiu nuvl lunes mmuws'\u (Dine-in) %ﬂaumu (Takeaway) LLauﬁﬂN’]‘LlLLEJ‘U‘Wﬂ
LAALIDS

2494119n15%918 (Sales Channels):

* WIS TUNIUTZUU POS 51U01115 (19U Wongnai POS, Ocha, StoreHub, SilomPOS)

. LLaUWaLﬂ‘fi'u Food Delivery: GrabFood, LINE MAN, ShopeeFood, Robinhood

. SudniaBIUENEATUNINIBFWINT1INaRIA N5 UBIANS (Catering B2B)

.
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sneladiazlstng (Revenue Streams):

. s1eldvwenmsuaziAseaRunind 118U (1Juan / QR PromptPay / UnstAsAn)

« 518l@a1nua Delivery (ypav1einA1 GP uwanwosuudilowd1Uaydsuinis)

. s19ldannnsiumindnideauion (maaaofﬂ‘uumuu/lumﬂmwmmﬂLLavﬂmnn WHT 3%)

Aunuuazaldaeiozlsing (Costs & Expenses):

. mumu’mnmummiam Wadnd dn un waaniun LLau‘Uﬁﬁ]ﬂm‘ﬂ (Food & Packaging Cost)
. A1555ULHEY GP vosuay Dellvery (fingsde 25-35% °UENEJE]WU’18J)

. Ay Avh-anlW-AuRa LLaumLaauﬁmmsmmmuﬂ/aﬂﬂimma

. Ausaninauusesasniinauninlnisedalug

#Loa$ PEAK fiuusii: .

. Uufinsreldaguseiuansienuliang POS wazsuenUuiindn GP vesusazuey Delivery iialiiiiudunu
YDINNVIYATY

+ Smart Reconciljation (PRO ‘qul,ll) ﬂiumusam\ﬂﬂaumﬂ Grab/Lineman wag QR W1URyIsuIAg

. SuiinAldsnetetnghvan (Eradadil VAT uazdanannaaiiliflufiiun® — vonlufusosuniluiaiald)

- PEAK Board (PRO Plus): gaurinlsuanuuensigann wieusanind i vs Saides

A1911YA Pain & T0AT55239: ANIUYA Pain: “Laa1u1eKIU Grab Auniindiu neuduwfiouiueneanluuasy
F19NAT GP waUAUAIIngAULAT maam"l,sa'iqq Aum?’ - Yon15533vdAty: ABIudagnAInsas) 31 PEAK ludl
STUUKNENTDINT (ReC|pe / BOM) Wiiedinatannin/nszifiow/uudundusaluifonnnisuentiidiu

9. gsnasuiIAAd1e - anusang Ty - uazinAszuLUIAINTSU (Construction / EPC)

Tana: B2B & B2C 1a54n15 (Project-Based / Progress Billing) | uRnuafiuuziia: PRO Plus 1 (812,000/3)) wio
PREMIUM (835,000/%) iilodasnuluvede PR-PO)

awegls: fumndeainsenns thu Taseu anussanslu (Interior Turnkey) fasaszuulnin/ued/
Tgansiwan

Y¥84n14n15¥18 (Sales Channels):

» M38uYsEYAIU (Bidding) uaziauesinmuluundeusuiniuuazsnai (B0Q)

« N55UNUHIUATEYIBEN1UTN FAINT NSRWRILNOFIMNIUNITNE

snelasiogl5U14 (Revenue Streams):

. 5781anuINUnaES1Y (Progress B|ll|ng—LLU~1LnUL‘LJu~1’JﬂVI 1,2, 3... AMUANUAUNLIVDIN)

. 5'18191\1'114!!31/‘131 ﬁﬂu@ﬂﬁmﬂl%ﬂ&l (Variation Order VO)

. L\‘iu‘Uﬁuﬂ‘UNﬁﬂqu (Retention Money 5- 10%) ‘VIN'J']’\]']\i‘l/lﬂvlg')LLauf\]uﬂutﬁJﬁlﬂﬁ‘UiuﬂuL'Ja']TU‘Uﬁuﬂ‘Ll\ﬂu

AunuuazaA l9areiioz]sing (Costs & Expenses): .

. ﬂ']’Jﬁﬂﬂaﬁ'i'N (wian Yu a1 loasiwas aﬂnsmmml,m) mawamwmmaﬂ%mmu
. mmqwsummma (Subcontractor) LLauﬂ’]LLidsU'lxi'i'lEJ’Ju (Anin a1 1978 3%)

. ﬂ'nmlmmaﬂs/uﬁ'm AdeusIAAIosiiedns uazAnhuRumslUludeu

Wwwes PEAK mmum-

. STUUAUANNTSINTE PR — PO — GR — IR UuuWnLNg PREMIUM: amnswuﬂmmﬂﬂwammam (PR) -
fhesagosenludte (PO) spaYlR — wiluinasuves (GR) - Unydnmilanaiku (IR) Hoafunsdeves
LU . . .

« PEAK Board (PRO Plus / PREMIUM): fiauningeledeiu/lasinslunndadeaguazdasuidu inegeuils
VIANUKENTIELUAIULUY Real-time

 MIIANITATENN 8l M98 3% °UENNi‘ULVI&I’]‘U’NLLauﬂ'ﬁﬁlﬂG\'lllaﬂﬂui’]EJ\i’m

A1913YA Pain & T9A55839: A103YA Pain: ‘VIansuspnwianiu 4-5 lodau wiviuluuasuinludluudswe
vauiusuluud vionassoauaunudiinmlsuseduiie? - daaisseds: PEAK lildA1uiamisng BOQ 14
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ArnssunseAInsuielanu % uase (POC) dnluiia ualdnisAnuiinlasinisuu PEAK Board Live
AusUs1g YR

10. ssnevuduazladannd (Logistics / Trucking / Fleet)

Tuina: B28B 1Wuwdn (Fyarsieifiou / Janusieiiien) | wilnnaiiuugin: PRO Plus 1« (812,000/3 — 1iegau
HYNIIBAUSA/A1829UU PEAK Board)

wwazls: USN1ssavUEIALAT (Sanszuzdiiu 0 6 &8 5a 10 48 savhiangaaunuues) Tiualsenuuay
USENANES

4894119115918 (Sales Channels):

« vidyanvudszerenfiulsanuniagudnszateduan (Contract Logistics)

« SUnURTEERULERTNVUAIS oL NAR W TUBIIA

sneladiozl509 (Revenue Streams):

. S’]Eﬂﬂﬂ'm’iﬂ'l'i‘lluﬁ\‘iﬁuﬂ'l (Muwmm‘m\‘mﬁwa'}ﬂm ﬂﬁ]ﬂ'l'i‘l]uﬁ\‘isluﬂ'iuwlﬁvl,ﬂ’i‘ljﬂﬂL’Juﬂ'll‘f}llaﬂ'uwu VAT ué
L’Ja'l'swuamm\‘iuaﬂm B2B Q“ﬂﬂ‘vmm‘l:} al 19 1%)

. S’]EJuLﬂﬂWU’iﬂ']'iLﬁiﬁJ 19U ANALENYDY AIHNEUAITIATI (muw‘laﬂ,%‘uumiﬂEmi\ia'mumi“ VAT uag¥n
71918 3%)

AunuuazAt lireiioz]sting (Costs & Expenses):

. Amisiudoinds (mumu‘lwmmmmssﬂwum) AIMNNAIU LALAIRDATE
« A1MUAZIUBIREIANTUITTINYT / RURDUALTY

* A19795059UUSNT5 (Outsource Fleet — 151610990 QU NT8LU1 1%)

* AENTNEUA AENTUNTY Useiuiesa uwasA1deoNsInIsausIvn

#1995 PEAK ml,uvu'l
. Turnedasiumaneiiienia (Billing Note): srusawludwassiofisinasanaieunneanlundaludesls
anAlsa91u

« PEAK Board (PRO Plus): finuiin ‘neideuse’ ’Luwnuasw”lﬂmwmLLauuamumu/szjama vl vaaiu
nuidnsanuluusinnals ;aﬂu"lwusnauuaﬂau%ﬂﬂv!u!

« PEAK Asset: AMUANENIIANTAUTTNUAAZAUEA LR

o Guiinnin au 1978 1% N91gnIinuaguingnsIy

Y

A10UYA Pain & Y8A255839: ANNUYA Pain: ‘Reuiliisnegifuaiu ududazifouniluaisansdeulu
virilsamsudainAtutuAdenldunniign?”

11. gsnalLgINUN - a&aW13unsng - uazlinigngunsal (Rental / Leasing)

lsma: B2B & B2C (518lausgdnsiafou Recurring) | Ltﬁntnaﬁuusﬁﬂ: BASIC (B5,000/1) %58 PRO Plus
(812,000/U nsaifivangarnis/Iasenis)

vrwarls: hgnuitdtinau Tnds nanatin oraswidivs wen wisliiasesdns/nsesineianans/
gUnsaldnU

424119115918 (Sales Channels): L

o M@y Uszeze (18U / 518U) NUNUUaNUNNIaUIENNadIY

« MssumnudvldUsenawaslneninlasinis

sw"lﬁuau"lsuw (Revenue Streams):
. sflaﬂ,ﬂmmeummamLﬂmaﬂnimsfmmau (gnvin o vma 5% nsagnduiiiyaaa)
. 5"]816’](5]']Uiﬂ'155'3uﬂﬁ'l\1 ﬂ'l‘Lﬂ ﬂ'ﬂ,w VILiFJﬂLﬂUﬁ'IlIiJLGI@i
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( i 4

. Suusziudygytiuaztudadiarmd (Guindunildutuivamii)
AunuuazA1lgaeiiozlsing (Costs & Expenses):

. mLaausﬂﬂ'\mﬂflimﬂanaswLLa“aUnimmm%ﬂ

. mm ArlndLNA9 AN919 SUA. wiitu uasAdaNU1§981A1S

. ﬂ']‘U‘V]ﬂULLa‘”?NUQﬂﬁi’N LLa“maﬂL'UEJNuqﬁmmsmaamﬂﬂiams

e PEAK fiuusiin: 3 3

. 1ONATASNGITN IR (Recurring Invoice): flaanlszuvasslundsniiangiseiiouligidinsie
SnluLA 3

. s189U18aNUil (AR Aging): asrvdaUuiiesliuvs aditnselnuAd1seAL

« PEAK Asset: Usmsngidaugunindoinsuazgunsalliiniauanandonsini

« PEAK Board (PRO Plus): uengaurinlsuiniusigeinis s1eleu nsesieussnvaunsala

A1913YA Pain & T0AT55839: AN1UYA Pain: ‘VnAulAsuLenliufesINunlundmia g ligigiiiag
weslninnimaulvuasu Tdnainiutiedensu?’

12. §5M9l59UKER vs §5RaUsENOU/uWNAUA9819418 (Manufacturing vs Light
Assembly)

v [ L4 a [ v W < { °
luiaa: B2B (AaAnnsasnnududanvasatgnisuanidudununsnl) | uintnanuugiia: PRO / PRO Plus (law1g

Usznaudnea) us50 @ Quallfy -Out (A nTulsesu BOM Fuon) .

wwarls: ulssuingaududuadnsagy viorntiudiunusy nav/ussyiiureed nitenelauusuAny
\avi3eFusanan (OEM)

4941114115918 (Sales Channels):

. vwddlvigth o faunud e nieluAsuinse (B2B)

. Suiandnnudidatousaituasiusud (OEM Contract)

s7elafiaz15Une (Revenue Streams):

14 a Y o & . .
. s1laannisureunidnsagy (Finished Goods)
- 519ldannssudendnnseussyiiuvie

Aunuuazalgateiiozlsing (Costs & Expenses):

» AUNUINAUNIINSS (Direct Materials) WAz U5

o ASIUNIRNSIlua18N15WER (Direct Labor) . . 3

- Alg91glun1swEn (Manufacturing Overhead — AlWls991u, AERNSIAAIBINS, Tandudes)

W95 PEAK fiuuzii:
. nsaldu ‘msusenauvsaunndusiegieing (Light Assembly / Repackaging)’ mvlmmaawnam BOM 8 lugif
mmiﬂﬂvﬂ'ﬁﬂiuﬂiaLummﬂuaanLLa“iuaummLsaiﬂmﬂa\ﬂ,mmﬂlm PRO/ PRO Plus 161

« @ nsaidu T,swluwammmﬂu,w (Full Manufacturing)’ mmqmswﬂammiwawmamﬂwu (Mult|-
level BOM), mmmmuwmmsumwm (WIP), LLauﬂﬂJLUﬂiL‘UUWU’eNLﬁEJ (Scrap/Yield) 8nludiR: Ao Qualify-
Out aghegn it sz PEAK lafladszuu MRP/ERP T5ea1u

o . [ o LY v v ) Y <@ a [ 1
A07UYA Pain & PA55879: ANDNUANNTOIUIAU: ‘D8N IININIS1UETUNBUNISARARDNTATINASU 91
mmmﬂmvuuwnam BOM mmmmumumusvmwm (WIP) dnludifiae maLmsmmﬂmmumﬂswam
Lﬂuaummw%ﬂmauwamLaiq}m‘u?’

13. gsnad1Ine D (Accounting Firm Partner / AFP)
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%

Tana: B2B Partner Ecosystem (auagnA1 SME nangu3em) | uRntnanugii: TWsunsuwusiinsdriineu Y
(AFP) + uuziunwninaliigndn SME muvuingsia

vwezls: Uin1ssurihtiydseieu Bumdseifiou (n.w.30, n.9.0.1/3/53) Bulsziudeny uaglaaunisiu
UsgdUdansunmungsnanIsAILALasInINg

484119115918 (Sales Channels):

* N1HULUIVBNABAINGNANAN WAZIATEUIBWRUSHAT (59UDINT1TTULAAIURRIN PEAK Matching Service)

. Msnaneaulauvesdinaulndies

snglasiaglsUn4 (Revenue Streams):

. snelaAusnsvintayuaziunigsieiou (Monthly Accounting Retainer)
« selaAtasunisiuuas gAApUURIUTZINY

. s18ldAUsnsaameToudnaaUTEn WasuwUasnssunis viefiusnuad

AunuuazAlgIeiiozlsine (Costs & Expenses):

. Numauuﬂumws"mmumm (muwuwamﬂau 70% vasdinaulyd)
. AAvAVSTeNALIS YT AvBumesiin uagAntdtineu

. ddumdluBuenansvideruaduesiu- dwiluienansaingndn

#1995 PEAK ml,uuu'l-
. mMyvhauuugudeyaieaiuiugndn SME: TignAeentanintiulu PEAK udiintnydidnunnsiauasla
qura AU "meﬂmanmﬂwuml,mﬁuﬂ
. szuudanisuanefamsdmsudriinaulnd wisunishsdeyadn PEAK Tax L‘W’e)’di‘U A.1.30 wazoanlnd
txt Bu A.9.0. 18520157 .
* N5N9IUATEUIBWUSTNTVY PEAK ( 2,800 Uitd) LiveSun1sdesiognAn SME a1n¥iaq #match-afp-sme-
parc

¥ o
a A v C%

ﬂ']il']ﬂﬂ.lﬂ Pain & "llElﬂ'Jiiu"J\i ﬂ']ﬂ']ll‘?lﬂ Pain: ﬁ]@uu‘WUﬂ‘Um“U 1 ﬂuiumuﬂmu mmanmvl,maasmuwmmu
L3

LLa’]Lﬂ‘EJL’Ja’lﬂ‘Ufﬂi‘u@ﬂﬂUaﬂi“’ﬂ’ﬁﬂ"UENaﬂﬂ’ﬂMﬂﬂLU@?L%‘UWU@QL’)aﬂﬂq‘u‘l/l\iﬁllﬂ')’
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a2 3: onialasnausunanng 12 uniseu (37 alas)

Slide 1/37 - unil 1: 39n09Ans Useih uaziusna PEAK

mn PUUN Intelligent & PEAK Account
m"l,:ummLwnmumumﬂaﬂwmmsu@ wazgnduveus1tunaa Cloud Accounting e

HAYAAA vs WUSUANARAMIN
afiiyana (1ludyeyr/luidun18/NDA): U3EW W g g 1du Bumadiaus $11a (PUUN Intelligent Co.,
td.)
awAn uTiuAzUUTUSNAN: PEAK (uTe PEAK Engine)
v A
onaiiol w.a. 2557 (a.a. 2014) Taefsamnansiinnugudutintyduasduinsssiasiegs

u L4

GLEIGNS Eli'NIﬂixﬁﬁi’1QWU%TL!‘VHQﬂ"liL\‘luLLa"’UiU‘Uﬂ'imasLﬂ SMEbLV]FJLGIUIﬁElEI'NENEIN

- b7 2b-

() ]

wd mmmmwmmaawﬂm‘[%wﬂma‘lwum

. ﬁsﬂzm"lfmﬂﬂﬂzmuuusuw 111121 40,000+ Aan1siusene

. Lmamamummummwuﬁum (Accounting Firm Partners): 2,800 W4

. mumm‘lumaam 91713 True D|g|tal Park (gy13n 101 NFINN1)

. ammmﬂw L‘Llumnawmﬁuau L’{I'T‘Uax‘lﬁiﬂil AU “UnUnyd/dinaulyd’ ’Lummuuu%’mmamammnu
LUU Real-time

@ Key Takeaway: nmﬂmsammmﬁ Tutauesian wienisdeiuses Tldde usem @ W g g 19u By
Waalau 3110’ uAaIYIeRMAIYassTUL THIGwusUA ‘PEAK’

Slide 2/37 - unil 1: 39n09Ans Useih uaziusha PEAK

Lﬂu‘lll'NﬂﬂiLﬁ‘UIﬂ & 3»]'1ﬁiﬁﬂuﬂﬁﬂuﬂaaﬂﬂﬂiuﬂﬂﬂﬁﬂa
maummuaﬂmwﬂmmim ‘UE)SJa‘i’Jbl‘Via %39 ‘53UU Cloud azUasndialny’

¥ umsgruanudasnivuazlassasianugiu
« ISO/IEC 29110: 119155 1UNITUIMTTANITUALWRINTBNAKISTEAUAINS
« 1SO/IEC 27001: 11M551UT2UUNITINNITANNSUAIUABAN AN SEWNA (Information Security)
« Microsoft Azure Cloud: Tayadniiuuu Cloud szaulan fin1sdrsesdoya (Backup) dnlusiRuazidnsia
UINTFIUSUIATS
. IWousansuATINING (RD): LﬂumﬁUimim%aumai“UU e-Tax Invoice by Time Stamp LLa‘"Wlx‘l'lui’JuﬂUm‘w
U3N1552AU Advanced (INET / Lece|pt)

© HeriufinvInIanauLsed Security / SLA

o 9USUUINFARAY Uptime SLA 183 (151 unndT ‘13uR 99.99% liireau’)

o udelwa Diagram 1Assasne Server nelulagliininuiin Security/Pre-sales

* MINGNAIBIANTVBLENATITTUTEY ISO 27001 %50 PDPA Policy THUANKIUYBIMNNINTE VBTN

@ Key Takeaway: PEAK lifltudiiuiindaialu uiliussuutind Cloud firuwasgau 1SO/IEC 27001
wag ISO/IEC 29110 Uu Microsoft Azure

Slide 3/37 - unil 1: 39n09Ans Usein uaziusna PEAK

38UUULIAYD9 PEAK (The PEAK Ecosystem)
MWVLiJﬁ'IUﬂ\‘HU‘UﬂJ‘U 2,800 Lm\m\‘iLUuaW’)SaUVIﬂLL‘IJQLﬂSULLUU1ﬂEJ’1ﬂ

© luwa 3 Uszau: 19190495509 < 52UV PEAK o d1tinaudayd 3
- Jynhnves SME; ¥rwealndalu Excel/nseany Audoudwuiuenanslulidiinau JeydRdan ninay
Wiusuunluud 20 veadeudaly
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S v

» 35v04 PEAK: W1vduazuaniiueananasutintiu — seuuasiay® Dr/Cr §nludii - drinaudgy@idiun
asvuuardiaau/BumBuugudeyaiefuiiui

« Usmsdugdingutanyd (Matching Service): ananAdalaididinaulsy
LLuwmwuﬁummL%mngqinauuvlﬂ

A

Ki] maammﬂaamm 15178

su‘[wummumaiqiﬂﬁnqsmﬁa1ﬁmum
- N3N 1 (@nAnldidiinaudaydlunsedis PEAK aguda): \Houraruldvui ”l,ummml,aﬂmsﬂsuﬂwsuwau
. N3N 2 (anmuunum%‘iuuswm) unumsuvlmmmﬂasmum‘zmawslu anautgoul AL 50-70%
. NSN3 (ﬁiﬂqumumﬂm) 19 PEAK frausiTuusn wsaaflviLsﬁﬁuaammum'\uummwusmmﬂLLamaLuaa

@ Key Takeaway: 151 lsildursuaganauasinng udvrsanudeulasliseanasening ‘auringsnani
U’ AU “UnURTRAIUIW

Slide 4/37 - unii 1: {3nasdins Use A uasiusia PEAK
UNUMYD4 SDR vs Sales (AE / Software Consultant)
wWhlanihiivesiesuasgadsliie (Handoff) iveviheuduiiuieanu

o ﬁu']‘i/mamlm SDR (Sales Development Representative)

. mmmaanmmamuuaumaaﬂ% (Inbound Trial) ¥3ednaNUANIUYBE195IALS?

. ’JLﬂi']uML‘UEJ\W]U’J"Iaﬂﬂ’WI"IﬁiﬂQ’eJuVLS Tasiuaudnduls uaziiannisuaama (Pain Point) Soslwu
. ﬂﬂﬂiaﬂtﬂﬁﬂhﬂ‘uﬂauLU’W]&I']EJEI?Jﬂ (Hard Qualify-Out) Lwaiu”luwutﬁataaw

. a$repnuRuduLasianu1en151e Demo 19 Sales wiauden ‘3 agranauineany’

@ vtlvinanveq Sales (AE / Software Consultant)

- Suldisipannvuiinues SDR Tmﬂ,umummuLﬂmﬂuanmsﬁmm

* YAFNVUNDUNITHINIUATS (Discovery 11-14 Gua) LWaRBNKUU Workflow mmasiﬂaanm

¢ ¥ Tallored Demo I‘U’JLQW’]”Q@VILLﬂ Pain sumaﬂm LLa"L‘UauIEN Feature — Benefit — Value

. dnuRnnILATUSNNSIESY (PARC Onboarding / Consulting) VlmJﬂ’]LLa“Uﬂﬂ’li‘U']EJ

@ Key Takeaway: SDR #iisRaAuiAnnsausiuLazdnadayansuniu - Sales Ninspanusneniioanuuu
szuuliiuAtanngsnagnAnlnase

slide 5/37 - unii 2: nauanmwwma (5 Segments & 6 Personas)

5 nauﬁiﬂa SME 'lne (5 Customer Segments)
Luamum‘uswmmaﬂa 2 uiiusn fAesdnngugnAg 11w 5 Segment Hvilg

ul Segment 1-3: namsumummaamuim

* 1. Micro/ Early Stage (LW\‘if\]ﬂUS‘UVI /57918 < 5 dw): Lmsuaaml,aawﬂamq g4l Excel/Word aania néa
1599018HA — 1HUNZAU e- Document / BASIC

» 2. Growing Trading & Online (@ounvel / E-commerce 51¢/l4 5-50 &w): Tawwey afonlinse wnevany
Yo nsznueealeuliilng — wunefiu PRO / PRO Plus .

« 3. Service & Project B2B (USN15 / 101U / fivsnw / SUMNR29): INURUMILNIAY QNN U 318
(WHT) e aa1n3nnlssialusiand - winneiu BASIC / PRO Plus

| Segment 4-5: ngulassasvtudounazdinauiyd

« 4. Mid-Market Multi-Team SME (57816 50-300+ &1 / winew 15-100 AL): fithedade
(PR—PO-GR~ IR) uonavdeyiiavanedu findedudmansumia — iangiu PRO Plus / PREMIUM

« 5. Accounting Firm (F11inaudsyd): quagnAn SME nanedudimanasousie Asan1saniiaAgenass

FouuarlnaulinliWu — uaa Partner / AFP
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@ Key Takeaway: n159n Segment Aausisuaadgliisniiuiinasitinlsziauisesarls uazidauin
wnaluulilula

Slide 6/37 - U‘u‘lll 2: ﬂa&laﬂﬂ']!,ll'lﬁll’]&l (5 Segments & 6 Personas)
6 ‘U‘I/I‘U‘WIN‘UE) (6 Buyer Personas) — nanu’[m mmwmmwnuuu

WL‘{]’eJiLG]‘EJ’]ﬂ‘L! ﬂ’W\lﬂﬂ‘ULﬁ]']‘U@\i‘UiUV]GlBQWﬂLS@\‘] ﬂﬁvLiLLa‘”ﬂ']iﬂ’]‘UﬂiJ ﬂﬂWﬂﬂUUﬂJ%ﬁ@ﬂWﬂLS@\‘l am'lumsziauuavan
AOIMNATINING’

2 ngugusnsuazianaula (Decision Makers)

« 1. CEO/ W1wesian1s SME: aulasenvea3e Ruananie dlssiedeanslusnd wazanuduan (L
agnWedniadn/nshnans)

« 2. CFO/ Finance Manager: @ulansguaiduan (Cash Flow), mimUﬂmuama (PR/PO Approval), N5
Wisuiiguu waznsUasiunisnasn

« 3. Wwesdtineudeyd (Accounting Firm Owner): aulaingnAnthdsenansviuianlvu wiinaudyd
AFTAUAGNALANUTEN

a namﬂmmaimauwuawswa (Users & Influencers)

. 4. mm*umj / un*umimsﬂu (In-house Accountant): aularatayd n15a9 Dr/Cr o lud@ srnuaSde-ve
£.1.30 ka2 n.9.0. Tilidosuin

« 5. uenilunia / waduszaiuau (Admin / Sales Ops): aulaineandalaluu Anasntenansidulalvu la
fosRgemanesou .

e 6. IT/ System Integrator (CTO / Dev): aula Open API, Webhook, AMUUasAny 1SO 27001 wagn1s.yay
5%UU POS/ERP LAy

@ Key Takeaway: Aiouisuasunsiliaes aesfiauainUarsarsfonuanluluulu 6 Personas il

Slide 7/37 - unii 3: Asienlaunagsna 13 Uszan & nsduailiaes

Iﬂ‘isﬂﬁ‘i'\ﬂﬂﬂ‘i’)Lﬂ‘i’l“’ﬂﬁ‘iﬂf\laﬂﬂ"l 5 3R (Industry Analy5|s Framework)
Luaaﬂmuamﬂvmﬁimaﬂs Liwmmmumw 5 muiummuwLwaLLuumWwaﬂmmwm

Q5 mmuumsaa‘[umassnaanm

. 1. vweyls & lumaluy (B2B vs B2C): v1wAumdudiadld (Goods) W3ou18u3ns (Services)? gnAandu
UAyAAa (B2B WATAN/N fidne) #30YAAasTINAI (B2C Ruan/low/unanwasu)?

« 2. ¥8IN19N1578 (Sales Channels): vrenuiuwaaoanlul@uasIA, #i131U POS, Shopee/Lazada/
TikTok, LINE OA, #58U3523alA34n15?

. 3. Tﬂiqaswinsﬂ,m (Revenue Streams) S'mvlwaﬂmmn"lwW VIYUIA, AUMINIINITUY (Milestone), 518
1o (Retainer/Subscription), WiauSﬁﬂiﬂﬂﬂﬂjuaa/ﬂmmmmamEJ?

& funu Ald918 uazn1sdudailaes PEAK

o 4. Imqa‘snmuwuuauﬂﬂﬁma (Costs & Expenses): mu‘wuaumma (COGS), ﬂwum/‘nﬂﬂammn (Landed
Cost), Ain GP/Alaanunanrlady, ArdreBuaud/giumngas Ga WHT 3%), Ruidiou, augh, fn
\dousan . 3

- 5. #1905 PEAK fifuuzii: idenlugauazuininafininevinvessigliuazsiedietulaenss (g

s1wazidennsu 13 gsnaludlandnluuasluniy

AA1ZAgIN & wuzihliees’)

@ Key Takeaway: Auiiinladngsnagnan ‘wkuannnie i’ uae “dulduivesls’ azauiuidivesgsiag
i5eenelu 3 wriiusn
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Slide 8/37 - Umy 3: 'al,ﬂ'i'lm’hlmassna 13 Ussinn & msa‘UﬂWLfaas

muannamiammﬂ"lll Tradlng B2B vs Retail B2C vs E-commerce
veAuduileuiu uitesnany s16ld Arldens uazilioosildneiutaiou

W Trading B2B (A1d3/Aunud1141i18) & Retail B2C (#11571)

« Trading B2B (vedslsiusen/sum): ﬁaamquw'wuﬁuwjaﬁ/lmﬁuamm Tasin 30-60 Tu - 57eldan
nsYeaenineg - ﬂﬂﬂjmﬂﬂamuwuaum Auas, reulivtuwas - wugd: Tulauesian-Tuansda (BN),
iwemaﬂwumamiu (AR Aging), afan FIFO uanemas (BASIC/PRO 10 Aa4, PRO Plus liig11in)

. Tradmg 82C/ Retail POS (AMUANYIN31U): ¥991998NIURENSIU/LINE - 5’1&1161L‘1Juuuaﬂ/18u/um
WIAnTIeTY - AldareReRunLAUA, A3, A1 MDR Uns, wilnsuwie - wueii: sanluitduaigedng
&io (ABB), Lau POS W1 API, Smart Reconciliation (PRO aiulu)

. E-commerce (Shopee / Lazada / TikTok Shop / Social)

. vwozls & ﬂiawm vedud1gulnauilan (B2C) Wu Marketplace (Shopee/Lazada/TikTok) kaguameinu
52UUIAN1598LA035 (ZORT / BentoWeb / XCommerce)

- 51018 & Anldane: seldduduazadadeiiFoniu - AldagdrAmhe @ mu‘muaum (FIFO), AN555uLiln
LL‘wamWasu (GP/Commlssmnfr ransaction Fee), ﬂ'lLL’e]ﬂI"ZJ‘l?}m'] AMNEBILNNLATIUES

. fwesfiuuzi: winna PRO Plus (B12,000/4) tieL3au Marketplace / Partner API fisaatnasuaantlu
muasuazdnafenlu PEAK smlusii + Smart Reconciliation nsgnugankulauidnsunns + PEAK
Board AaULENANUYBINIUY

@ Key Takeaway: Trading B2B 111 ‘219Ua-Auanuil-na1emas’ - Retail wiy ‘Uasginega-1dau POS’ - E-
commerce A4y ‘PRO Plus Wauunwanwasy + nsenuganlow’

Slide 9/37 - unii 3: Ipsrzilunagsne 13 Uszian & msivailes

1 o 14 1 ] a a 4
WwIzAnnguLNG1-d999n (Import / Export) & wuasladanng
§3N9MABINITAMULIUENTIRUNUIEALLTUN (Landed Cost) wagnanyanaliy

< gsnarien-dsean (Import / Export — B2B & B2C)

- ¥1weyls & Yo dndhduAiainanstsena Fuw/gUu/elsy) unuieds B2B wseviauan B2C / dioen
AuAnlusnaUszimne

« 57817 & Aldane: eldvne@ud (THB w3e Foreign Currency) - Anldanedrdnyfie AduasinsUszina
(FOB/CIF), A158214t598/1A50901 (Freight), AusgAunauuas, AdivUsesnauss, 810501101 wag VAT Ui
analuauAaning

. Hesiuugii: PRO Plus / PREMIUM — 141983 ‘Tuusudiunuauai (Landed Cost / Cost Adjustment)’ du
dausnuuds+AdutisAussiusodndAududazien + lenansuaneanaiiu (Multi-currency) + Sufin
VAT ddmuluiadadaning

& ssnwumttau‘laaamna (LOgIStICS / Fleet — B2B)

. Gznsauvl,s & YoIna: USMsuudaduamsn @/ snedien TignAnlsesnuuazusemaAas (dyaynsnetinselu
Hrunedien) .

- 51814 & Anldane: sldAvuds (deniu VAT mniluvudsludsema usigniin s idne 1%) - Alddnede
mumu AR, ANRNUNIT, ml,aausﬂmmussm \Ueiaesnudu wagAdnesasan

. FlweasAuuyii: PRO Plus — 14 PEAK Board GlﬂLL‘ﬂﬂ‘Vl"L‘UEJuiﬂﬁiiJﬁ'lEJNLwa@')’] ‘saduluusininlsusevin
W’ + PEAK Asset AnAdeusIAT0sRTLR + Sanslusin a fisne 1% Y1gNN

@ Key Takeaway: massmmw'\ mmwwmaﬁ “luﬂsumumuaum (Landed Cost) ﬂumﬂuﬂﬂmaum
Usmunswmumuaam“lé‘lu PRO Plus’
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Slide 10/37 unii 3: Ipsznilunagsna 13 Uszian & msiuailees

muannauusms Agency/Consult (B2B), Software/SaaS & Adln/A27114973 (B2C)
ﬁsﬂwvlummaﬂéuusuau LLG]U’JWWJL'iEN LLU\‘lLﬂUL\mﬁ’lﬁJ\‘l’m’ “Wﬂm‘ﬂﬁ]’]ﬁl 15314 ﬂ’]ii’i’]&lh]'ﬁﬁ]ﬂﬁ

@ U3n"13 B2B (Agency / nU3nwn / 99nU1UV) & Software House / Saa$

. 91ezls & Yaanna: Suvinlawan, NUSAW, BonNLUY, WAUIgWALIS Wseu1eseuUsIeRaw/s1eU (B2B)
BUN158U Proposal wazlutauesian

« 57914 & Alne: s19laAIUSNISAINTINIU (5TRF1 30% / 990 2 / d9lBU) B3BAIUSNNSIIELRBU
(Retainer / Subscription) - Alda1enanAe RuiReuiingiu, 1914 Freelance/Outsource (Aa9%n WHT 3%),
A1 Server/Cloud LLaum‘[mwmnmuanm

. Fwosfuuzii: uon 1‘ULL€N‘VI‘H (SslsiAnnnS) senann IULasaiULau/lUﬂﬂnunﬂw (Raniieduiu) +
penvitlsdesusesin as fisne (50 v3) WinSuaud + onansadrettsnlule (Recurring) + PEAK Board 94U
Alsvianusiglusiand (PRO Plus)

1Z1 USN1s B2C (Aailn / iumnssy / aun / @anuuninivn)

199sls & 99N19: USAISININEIUIA AN ABSAAINN W5aABSAISEU (B2C) MIuntinuy, LINE

OA ag Facebook Ads

« 5791l & Anldene: sw"l,ﬂmsﬂm/musmsswﬂsa mmmmﬂfﬂ/ﬂasa LLau‘lJ']EJEJ'VL’J‘Uﬁ']E]'N Alganefe
muwumuaummmsn (mmamamua%/ms) ANdiauwng (DF — %n WHT), Aauiiuduisas, A1LYna191 wagan
LﬁE]llLﬂ'i’eNﬁJ’e]LLWVIEJ

. WLaasmLuvm PRO / PRO Plus — ﬂuamana'm,am‘zmmwmu FIFO + LgNARININEIU1 + PEAK Board AU
m”Lsmmuuamwmm + PEAK Asset AnAL@0ULAS0930

a a v & 14 dyol o = @ a Y
@ Key Takeaway: §3579U3N15A09Y 3 15aaiana: 1) uenluudeniiiuludiuaisnunanituan 2) dan1s
e 1 1 o (4
#n a1 1918 3% 41w 3) peunnlssrelusiand/arvrun PEAK Board

Slide 11/37 U‘VI‘VI 3: 'zms%ﬁiumassna 13 Usgian & ﬂ"liﬁl‘UﬂWWai

I,Q'T“ﬁﬂﬂaul'ﬂwq“’ﬂ']\i 5'1“0'11&']5/9]'“1” S‘Ulﬂﬂl'lﬂaﬂ'i'l\i l‘lquu‘l/'l Ii\i\i'luwaﬁ
wmwmaﬂlwuﬂﬂmimsﬂﬂﬂfm Workaround wagiaglrunesrnnsasesn (Qualify-Out)

= $7uemins/anil (B2C) & [l sshaliitdn/adewn (B2B/B2C)

« $wems/Ai: ¥181MSIATEANNTINS1ULAY Delivery (Grab/Lineman) - 578 l@lduan/QR/8anlauann
waU Delivery - Alg31Aa Tngauan, A1 GP wau (30%-+), A, wilnauwisning - wuzi: Yudinseld
a3Us183ua7n POS + PRO Plus geusensiea1u1uL PEAK Board (anewis: PEAK lifissuuynansennns/
BOM anlugif)

. ﬁsmﬂmmwuﬂ/aﬂﬂsm (Rental): s1gld@nrsneiow, Ain-n, Ruyseiudayay - Aldinene Adou
S'nmmms/qﬂmm, AMBNUI, wiUW/5UA. - wugt: airslundmiineidousaluda (Recurring) + PEAK
Asset + 90 a1 N1918ANYY 5%

[ 1 } 4 ~
. SUuiunaasn (Construction) & i 15997unan (Manufacturing)
o Sumanneasne / anusennglu (B2B): 3’181619]']11\1’391\1’114! (Progress Billing) - Finl¥ieAe A1dannaasie, Al

[

WSIESULALYI (WHT 3%) - wizii1 PRO Plus / PREMIUM 14 PR - PO Audndeanidnlunaiu + PEAK

9
=l

Board gaiunuuazAilsuenaulenanu (udignAtdesnisyn BOQ 1IAINTsunsaA1uInl % POC anlulif
AOILITDTNA)

o Tssunan (Manufacturing): gl ‘Uszneu/uinvesitey’ awsaldnmsidninghuuazsududidnsasy
[Aadla uAdIReens wﬂamn'ﬁwamuawmu(Multl level BOM), ﬂmﬂwamtaa (Scrap) mammmmumu
ASHEARN WIP 9mlusii’ — @89 Qualify-Out 11Ul

@ Key Takeaway: Anudadndratadiinssuu (1w lisulssu BOM dudeu) drushwranuingetie
YauusuALazUsERIALAMITINYIBULAZaNAT
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Slide 12/37 - unii 4: ﬁuﬁﬂuﬁm%ﬁﬁumaﬁaﬁ (Basic Accounting)

’dSJﬂ'l‘i‘UiU‘U 5 1M & Nasmmanmsmumsuu
Lsuﬂwﬂ%awzusuiﬂavlmawuum% LW'E]ﬂEJﬂU‘IJﬂUQJ“ULLawLﬁ]’l“l]’e]x‘iﬂﬁ]ﬂ'lﬂﬂaﬂ'l\'muiﬁ]

I @un15Usyd 5 vindnvan (The 5 Account Categorles)

o 1. AunIwe (Assets — A 1): mwuwwullauaiwuam WU WuEn, [uensuiag, am/iumim (AR),
dupAunae, gunsal/e1Ans

» 2. wilAu (Liabilities — wan 2): AszRGestIEAL Wy Wmin1sA (AP), n1u18501Nds, RUASUIAIG

« 3. @V / U (Equity — wuIn 3): uaanzideu + Alsasay

» 4. 57819 (Revenue — wx3n 4) uag 5. AlET18 (Expenses — 1iaian 5): druninaudule ‘inlsgns (Net
Profit)’

) PEAK wWasuusnlmdudaluifegiels?

. JuRaUUNA: 88NLBNAIINISAN — ARNYIUYY e (Dr) / 1AsAA (Cr) — aayns183u Journal) — wan
Uszian (GL) — sunaaed (Trial Balance) - wm"liﬂnmwu (P&L) & yuna (Balance Sheet)

. AMUIFIUDY PEAK: uAleniiuviamadnaaraionans (eu luudeni / TuiaSeduitu / Sudindrldidne) seu
zynrIUyTuazastuiin Dr/Cr ihayasieTulidnludaviudn!

@ Key Takeaway: 9nv18wanvas PEAK Ae ‘Auntitinuesntenaisilu aundsiiulfaunsiudnludf
siuilagliidasAsan’

Slide 13/37 unil 4: wumuum%mmuﬁu’mma\ﬁ (Basic Accounting)

nNUNAIAIG (Accrual Basis) vs Lﬂiuenwuaﬁ (Cash Basis)
neuAMuAAEAnvend vasians: Yilulusuiiilshueey ualutaydsurmslifituannie?

W \neu9inIAg (Accrual Basis) — mmﬁmmsﬁ'm%mmﬁﬁuma

. SuiselauazaAnldans “lo518n1SAAATURR (Aanauvay/nedauda) uiiesdslailasutuanvzadl
IFeEuanin

» finag: dvduflingnAn 100,000 v Tinashn 60 Ju - Tusuiilsviayuifsuiiaednd ‘seld 100,000
Uy’ VU waztin an‘wumim (AR) 100,000 U’

o ALY ﬂ’]vl,’iVI'N‘UiU% (Proﬂt) Falsiwiniu Ruaalusuiais (Cash)

[

v ';%"[qm'a'mswmumwwlaas PEAK

. manmum'l ‘YIBALALNUAD "Lumuamawlm mwmuanwuﬁwﬁﬁz (AR Aging) uazluneda (Billing
Note) LWE]GI’]&JLﬂUNul‘ViWNﬂ’J

. maﬂmasmmumm"lsmwmmaaﬂsullauuamﬂn 29N234: WuLLLWNALND PRO Plus suu"lfu Fafisnwau
‘qUNSTUANUEAR (Cash Flow Statement)’ uazuavuasa PEAK Board

o Key Takeaway Luaanmauauwaam"lsnuNuaﬂ Toilwd AR Aging (Numamumnanm) uag Cash Flow
Statement UUUNNLAY PRO Plus

Slide 14/37 unii 4 wumuum%mmmwma\ﬁ (Basic Accounting)

svuuamamlavmumumw Perpetual FIFO vs Periodic
aﬂmmﬂmmaﬂumﬂaaﬂLl‘wmm BASIC (B5,000) wiguniu PRO (89,000)

| Perpetual Inventory + FIFO (Uuwnmumumalum 1InaU-09NNB)

« %8nA15 FIFO (First-In, First-Out): aumaamwmmmﬂau aunnu'ﬂ,ﬂmﬂLﬂumuwumﬂﬂaumumﬂuaam

. m'mwmwm Perpetuallu PEAK (mllmllwmm PRO ?Ju"l,‘lJ) Nnunneandavie % Umummmmuwumﬂ
d9m FIFO uazaslayd ‘Dr. muwumﬂ (COGS) / Cr. A&uAmdtnae’ Tsmudaludaduriuil
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(% o 1% a a, o [ 2 & ¢ Y v Y d' v Y a 1% a 1%
. WAAWS: WIvasnan1sUaguilsvianuiulu A ‘Alstudiu (Gross Profit)’ ARNAUVUALAII3IUET
LLUU Real-time

! mammu,wnm BASIC a"mﬂav"lsmw

. WANLND BASIC"I,umuuuawummuwwm Perpetual FIFO amiu:umwua (Ha9ltI5 Periodic Aamnsaaliu
amanﬂmamﬂLLaﬂuunumwsUUsamst'iLamauﬁumau/auU)

. ﬂg]ﬂ'ml,uumuwmﬂa maﬂmmﬁsﬂwamsu'm"lﬂ (Tradmg / E-commerce) LLaummmssmumumaLLaum"Ls
Judusalusia — dessufiuiining PRO (89,000/3)) 38 PRO Plus (812,000/3)) Laue!

@ Key Takeaway: §1lviusiu: gsiafiafenduduazeginliszuufindunuaiy (COGS) wuu FIFO §nlusiA
gaslduining PRO uluwiniiu

Slide 15/37 - unii 4: wumuumsummm'mmms (Basic Accounting)

a5 lnavestenansilasels (Order-to-Cash) & ﬁaswma (Procure-to-Pay)
ﬂﬂa@ﬂL@ﬂﬁqiﬁaﬂuiuﬂaﬂLﬂU'] Vl,ama\‘i‘wu‘Wﬂuaaﬂmmas’mmsaumm

@ ilase1d (Revenue Flow: Qo — BN — IV — RE / TIV)

« 1. Tutaues1A1 (Quotation - Qo): Lauas'lml,l,aul,qauvlm“lwaﬂm (mvl,uuwawmummaunw)

. 2. Tunsla | (Billing Note - BN): sausmuma‘uamameamsaﬂmummaum’mm

o 3. I‘ULLNVIN(Invmce IV): @9DUAUA/USAITHAD mgnvmmsm

o 4. Tuia5a5uiRu / TuAiuan@ (Receipt - RE / Tax Invoice - TIV): Sutnszidulagesntanansn1s

@ Hesredne (Expense Flow: PR — PO - GR ~ IR/ UuiinAlgde)

- witninavialu (FREE - PRO Plus): amﬂuawa (PO) - nﬂasﬂwuwﬂmaaum/ﬂﬂ%m&l (Expense) — Uufin
n3318UsERULazanluin a N9 3 } 3 .

- uinLNa PREMIUM (B35,000/3): s995Uszuumuaudntaiiinguuuy 4 Junau de Tuvede (PR) - Tudsde
(PO) — TusuduA (GR) - Tusureta/duiinge (IR) wiauN15M9I98UB YR (Approval Workflow)

@ Key Takeaway: mnmsmnmu’lu PEAK naas1ssionulanui maua‘aa‘lwamunu"lﬂmaaﬂma ANAUAA
WananNIsAStadn

lide 16/37 - umﬁ 5: vﬁumum@"lmaﬁﬁmwﬁamsiu (Basic Tax)
miemaml,wu (VAT 7%) nazanA11usuinni1an1e (Tax Point): AuA vs USAIS
V]W‘luﬁ‘iﬂ‘\]‘?ﬂEJ?IUﬂ’]ﬂ'UﬁSﬂ‘i]‘U‘JﬂW‘J m?[,'summmaﬂmﬂu PEAK1ummunu7

W ssnamaaum (Goods) — tAn VAT Lua ‘awauaum’

» NQUINATININS: YuFUAT ammmmwuaml,wu (Tax Point) Ae¥uitdeweududn (Fuusleunssuansviady
Runaudauau) . y

- wenasiildlu PEAK: WedweslignAudiazlinasiin 30 Tu Adesesn ludweadluundwmilluirduad
VIUA — S2UUALUEBATILU 0.W.30 YBROUNAIVITUN

. Luaanﬂﬂauuuuﬂumaunﬂ‘lﬂ J9een luiasaduRtw’ Lwamaaﬂuu

e ssnausmi (Services) — tAa VAT Lua ‘vlm'umsumu’

o NUUIBATININT: IUUINNT aﬂmﬂmwuammu (Tax Point) ﬂa';uvﬂmumsul,auﬂ'msms

» 1ona)snltlu PEAK: naudsnunieanada inaeenud Quudevdl (Invoice)’ Wit (alddslaidos
AdnLllege VAT 7% Tiasswinsasantial)

. maanm‘[auNumusmswwmaia Sanaase Tuadedutiuduffunt® dearnluudeni - VAT v1e3eay
Jai91 2130 Tuiieuisuiiuess
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& Key Takeaway: mmsu‘aa Tax Point &uA1 vs USNNS ﬂaammmﬂuanmssnwsmssnwaaeuaa PEAK
wseraelailiundasdnsosdne VAT 7% noulditiuas

Slide 17/37 Umﬁ 5: Wuguneneniiuviene iy (Basic Tax)

AN a1 M98 (WHT): a.9.0.1, 2, 3, 53, 54 uazlu 50 3
Folfieasefidonauliiuiu 100% — m"qumWaamm"Lm A lnuduiinlaednafen

WuUASi PEAK sasfurianisiiuiin afranedu uazeenTwaiu (txt)

. 2.4.0.1 GinnERulindnaudsedn) waz a.9.0.1n (@5Used): Asdayaain PEAK Payroll 1n57uTu PEAK
Tax 161 . . .

. 2.9.0.2 HnnERuldUsTanAent avans nenley Ruluna yaRassIuA): 5995UATUNIASILUY
uazlwa .txt (FuwasuengnATithisesiu n.4.0.2)

* 1.4.0.3 (10 U NI1BYARASTIUAT LUU INWTUAUD) Uag 0.9.0.53 (1N o mmaumuﬂﬂa LU AUSNTS 3%, A
11 5%, Alaisan 2%, Arwuds 1%): sonwilsdaiuses 50 i3 uaz Export W& .txt Su RD Prep léviui

| dosriniidoannliign: 0.9.0.54, 7.0.30 uag e-WHT 1%
* 01.9.0.54 (FreRulUsraUszinm): PEAK sassulanig ‘nstuiinteyanietnd’ uiliaiunsanaasng
wuunesu n.9.0.54 9nszuula .
* N30 (MmByaduiiuseifion): PEAK #9389 unite-niiunsuagagUiuauiuy a.n.30 Triasu usilaidl
N5 Export 1Wa txt ﬁ'Wii‘U A..30 (W& .txt flaniznsena n.4.0.1,2, 3, 53 uag 1n)
- e-WHT (#n a1 Md1ediannseiind andnsmds 1% vengriaids 31 5.a. 2570): msinuazihdwimiuszuy
swms d@ulu PEAK Tdduiindayasienisin s Ndeiienudeyd

@' Key Takeaway: §19am10 3 40: 1) n.4.0.2 50e5utfinzuuuy 2) n.0.0.54 Suiinldusilitouasu 3) v
Axt Buasswansitanz a.a.0. (Lifl .txt vos n..30)

Slide 18/37 - unii 5: ﬁuﬁwmﬁ"lmaﬁﬁmwﬁamsiu (Basic Tax)

e-Tax Invoice by Time Stamp vs Full e-Tax Invoice & e-Receipt
uenUBY 2 SEUUTBINTLATININSTHUIA Iiadauininaligndgnies

¢ 1. e-Tax Invoice by Time Stamp (1AuL5an e-Tax by Email)

. wnziU: Aansiiasielaldfiu 30 Auumeed wazlasuaydfannsuasswins (n.e.01)

. wanmMsvieu: ddluifuniSlng PDF annsyuu PEAK rrudiualasdiiun (CO) luitssuuuseiuusosan
(Time Stamp) Y84 @nsa. (ETDA),

. uRninafisesiulu PEAK: seeduseusuining FREE ‘qul,‘lJV]ﬂLLWﬂLﬂﬁ]'

& 2. Full e-Tax Invoice & e-Receipt (asanuiia%afdiia Digital Signature)

o WagAU: Aan1synvun (Saudesglanu 30 Auum/A) nseduRnfesnisdnsulasinIsanrtaunE
n1ASS (WU Easy E Receipt)

. wanmimmu waumamusﬂmimi Service Provider s¢Au Advanced 1/1 PEAK L‘l]i]iﬂ’lLLﬁ’) A9 INET %50
Leceipt L‘WEJ‘LJiu‘V]‘U Digital Certlflcate LLauﬂwaua XML L 91nSUATINING

. LL‘wmmmmiUM PEAK: fadlguinina PRO Plus (B12,000/U) %58 PREMIUM (B35,000/) m’mu (anmu
Au3nsils INET/Leceipt uagen Token anuideulugliunng)

@ Key Takeaway: 41anA1a1u1 9i1 e-Tax 1insaulAsanisanngauns Easy E-Receipt 1@ lnu?’ dosau
AaNuNI1AALUU Time Stamp #58uUU Full e-Tax (INET/Leceipt)
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Slide 19/37 - ‘U‘VI‘I/I6 1R1ZAN 6T,a.ma 6 LNALAA - ua"aﬂmmaas

NINSIU 6 Iuaa‘nan’[ummmns PEAK
Lsuﬂ,amLmawimamwmmﬂ,i wazialdauluwininaluu

T,uﬁavui 3: lenans - Uyd/aunsng - e

e 1.

. 2.

e 3.

New PEAK (nti1tiu & aynUayd): oanena1sII8sU-518318, Uimianwu Wi, adeBudn/afon FIFO,
NS¥NUEDASUAANS (Smart Reconciliation), LLaua\‘i‘UiU"ULLEJﬂ‘UiuL,ﬂ‘VI/\TUﬂ'ﬁN‘LI

PEAK Asset (nziauguningnis): gnfuduiindeduning mmzumLaauiﬁmamiuumwau/iwLﬂau
nazasiydandenlisnlula (BuldlgFausuining BASIC Tuly) .

PEAK Tax (aﬂmsmwammmmmn U wmﬂ) SIUFINTIWUNEYD-V18 (2.9.30) wazaguuuy
n.9.0.1, 2, 3,53 w¥ousonlng .txt (u PRO Plus/PREMIUM naRstayan1Bonlulinla)

# Tupai 4-6: RUIADY - UATUBSARUINTS - IWukaSEUY

e 4.

« 5.

. 6.

PEAK Payroll (RutfaunazUsenudsn): auakuney, OT, inussAudead (add.1-10), A4 n.9.0.1,
deaduRuinausaulall wavdneRunaunulWasuias (K-Cash Connect / SCB)

PEAK Board (Executive Dashboard): ’JLﬂ’i’]u‘Vi\iUﬂ’lvl,ﬁJ’]ﬂ‘VluLLauﬂ'IW'i’JﬁJﬁ’iﬂﬁ]LLUUﬂ'ﬁW LLsJﬂmunau
TU5LanH/@107/189N19U18 (LﬂﬂﬂLLﬂﬂjUaiﬂvlﬂLQWﬂu PRO Plus way PREMIUM meu')

PEAK Connect (Integration & Open API): 1afausia Marketplace (Shopee/Lazada/TikTok), POS/OMS
Wusing uaz Open API (1Ualu PRO Plus ag PREMIUM)

¢ Key Takeaway: 6131916‘1]8\1 PEAK mmuwaunmﬂumamm %auamnuamﬂ HuRou u.a"ml,aausﬂm
'Nw'lmun'mauuaumuim'lumamwmiuuu

Slide 20/37 - ‘U‘VI‘V|6 1R1ZAN 6Iuﬂa 6 WNALAA - uavaﬂmm\lmai

ﬁ"l'i"l\‘li'lﬂ"lllﬁuiﬂ')ﬁ'l 6 LlWﬂlﬂf\]N"lﬁiﬁqu (5']ﬂ'l11]5’331 VAT 7%)
ALAVIA TIUIUKHLTINU Foan19d1seiRu wazsuauniinanly Payroll Avhushiinuiaun

f Ll,wmnmiumu FREE - e-Document - BASIC

- 1.

- 3.

FREE (B0): 1 4470 - 8nienansiugu - e-Tax by Time Stamp (wanefuniuauduiovaassszuuiies
A1) 3

e-Document (B2,500/3 wintiu — Lifisnediow/s1elnsuna): 3 loau - 3 ¥aen1an1sidu - Payroll g9gn
5 AU - lWuesnenaI Tt uLagdnn1TANE (m“l:umwuuaumum%/&ummu/aman)

BASIC (B5,000/1 | B1,500/3 @au | B500/t@au): 5 sﬂm'}u 5 299N19N15HU - Payroll &4gn 10 AL - Sy
IayadayBusnuseian sun1siuAsy, PEAK Asset, Lagnasdundsdn 10 Aag + ToudheAudnszwing
ARY

LlﬁﬂlﬂﬂﬂaﬂﬁﬂuLLﬁ“i"ﬁUﬂ\iéﬂ‘é PRO - PRO Plus - PREMIUM

4.

PRO (B9, OOO/?J | B2,500/3 oy | B900/thow): 10 sﬁ‘l%mu 10 Y¥2INNNITRY - Payroll g4&n 20 AU -
WAw: mamammvuuwnmumums Perpetual FIFO amiuum + Smart Reconciliation NSENUYDATUIATT
f2e Al

. PRO Plus - Best Seller (812,000/1 | B3,500/3 \aau | B1,200/ifi0w): 10 #lEa1u - 25 404n190153U -

Payroll lidnAndruauau - 1WN: 1UALATUBSA PEAK Board (4 ngY + i']umu) \Wou Marketplace/Open
API, Full e-Tax (INET/Leceipt), adsdudlais1in, Tuufudiunuaudn (Landed Cost), sunszuailuan, i
YoyaLtn PEAK Tax 80 lulin

PREMIUM (B35, 000/ 57A18175 | B10,000/3 thiau | B3,500/4A01): 20 ﬁlmnu ﬂjaqmqmswu‘lumnm
WiY: 58UUANYD PR~ PO~ GR~ IR, AX9RUaydiR (Quotation/PO Control) ﬂmuﬂawﬁmﬂmuaul,aamvlu
IMagUuuy

@ Key Takeaway: #7u#11958%79149 PRO (89,000) fiu PRO Plus (B12,000) AauaUaz 3,000 um (AnLAouAY
250 u1n) usi lAne PEAK Board, APl/Marketplace, Full e-Tax ttag Payroll laignia!
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Slide 21/37 - ‘U‘VI‘I/I6 1R1ZAN 6T,a.ma 6u,wmna uauaﬂmmaas

3 9aRnNLaa5 (Feature Cliffs) Aiiuuedasasureliaies
Josfumsidlofindos PEAK Board, nagadsdua wagluususuyuauai (Landed Cost)

il aﬂmmn 1: A1sAALIN nauaﬁﬂmnm’ Vs mswﬂmmm‘uasﬂ ‘PEAK Board’

. mwmswmamﬂfﬂwm WINALND e- Document (1 ﬂau) BASIC (1 ﬂﬁll) wag PRO (2 nau) A131150 ‘AAuNn
nqmﬂﬂiumm vulutenasla urdesna Export aanm@ﬂu Excel 194 (lummsnnﬂLﬂwuwaumuam
PEAK Board &)

. manmmaamsnmLﬂwuwaLmﬂmasmnsnwgﬂ'smm%q PEAK Board, 14lans 4 ﬂauwsaunu LLauan:usm
f]umuﬂﬂ‘umsmunmd (Allocation) — @asluinLna PRO Plus #5a PREMIUM ¥iniiu

o5 qwmmn 2&3: nmaumwmﬂum (Multi-Warehouse) &%ﬂsumumu (Landed Cost)

. wmsﬂmaum (a‘dmmmu,m 28/10/2026): PEAK imi‘uvam&Jﬂaqaumuaﬂuiaumﬂaum (PT) mLLmen
1na BASIC 411! Tng BASIC uag PRO a513ldasan 10 Ad3 @au PRO Plus uaz PREMIUM adalalidninads
(memmmﬁmmumu FIFO 9mlusif mmL‘Uu PRO suu"l:d)

TUUiumumuauﬂﬂ (Landed Cost — 8Uwan 08/07/2026): TdtudruaAvuas ArTUTs A1ons LLauﬂ'l‘U’iuﬂ‘u
fotaunuaud sessuluiemnaaasld (Trial 30 Ju), PRO Plus uag PREMIUM (Unllensaeaud 2026
wazd 2027 az1du Add-on “NENVLi.I‘lJ'iuﬂ'Iﬂ’i']ﬂ'])

(cg Key Takeaway: muwm'l ‘PEAK Hpastng’ vasa ‘PEAK %1 Landed Cost laila’ ifinun uaumaamtaua
48 PEAK Board aldtanng PRO Plus 3uly

slide 22/37 - unii 6: 191zdn 6 Tuga - 6 uANINT - wazgRARTRDS

USASLASUNAIN5VY: PARC Onboarding Training & PARC Consulting
erenfIgiuuinsnszuy elignansuldaududaraud fuusn

®1. Usm‘smsumaaﬂmﬂu (PARC Onboarding Training)

. L‘Vill’]uﬂ‘U anmwmaam‘swLsusmnmﬂau‘lmm‘wwwwmm (Online 2 %QIN\?/F}N nelu 30 )

. Lmeﬂ%msummmmu 1 A3357A1 B2,500 | Wiintna 3 A5 (LLuumamsussm}WﬂU) 571 B6,000 | LN
N9 5 A3 (asunqiuaa) 511 B7,500

« YBINNAUTN: LilpgnANTITERULEN dedayar1uneasu PARC Onboarding Typeform (https://form.
typeform.com/to/FFEeejjr) wagUsga1uauiivies #match-afp-sme-parc

@ 2. UsmsnUIneesEUUldIbean (PARC Consulting Service)

« wngiu: fansnianududeu éfamwﬂﬁ’ﬁuﬁﬁﬂ'sﬂjﬂmﬂi'saaaﬂLLUUﬁqﬂ’iy% (COA), M4lAsea519nguTn
Uszian PEAK Board, 715081A3899UABUNTYN91U

 1MuazIULUL: \Sudiufl 812,000 - 870,000 ANUVBULUAANUGUGBUYDITINA (FasliTin PARC Usziiiy
Scope naumuasﬁmmua)

. mMsdesioina: WnUszanuaiuiiu PARC (Ride$) wienasudeyagshouaztinmitgndndosnislifvaenessuu

@ Key Takeaway: anmwuauwnm PRO Plus ﬂnUﬂasamsuua 3 ass (B6,000) azsuszuvdnSelandn
u.auﬁiamamamﬂ’[uﬂaﬂ"lﬂmmn

Slide 23/37 - ‘U‘VI‘VI T: 'Jmsquvmum & INEUNARNSD9 Qualify-Out

mn/lﬁuﬂLwﬂuﬁa’lﬁiﬂ'ﬂmiuumm‘nﬂ (Competltlve Landscape)
iL‘U']iLi'] LLU\‘iﬂLL‘UQEJEJﬂL‘Uu 3 ﬂawamwmwﬂaammiwmauamauammw

D nzjuﬁ 1: Cloud Accounting (FlowAccount, SMEMOVE, AccRevo)
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https://form.typeform.com/to/FFEeejjr
https://form.typeform.com/to/FFEeejjr

+ FlowAccount: wusudiuiiddnlungugsisvunidn/miuaud nianldouie - gaiisldouslundugsia
Adale: AnudnvesszuUTlyduenuszan, n1siauvingusiududingudnd 2,800 wiky, M3AuTnte
PR-PO-GR~ IR (PREMIUM), uag PEAK Board f]umumumuAm

» SMEMOVE / AccRevo: Luwﬂa’mLSQJGIUﬁiE)ElLLﬂULE)ﬂEHiENUEU‘U aﬂms’ﬂ%u“ PEAK flanumsutniasdaus
nUIU (Lﬂmua/amanwmﬂﬂaa/wau Marketplace) aumﬂmun'lslaulla“aumﬂusvuuLﬂm

M n5ui 2 & 3: Desktop Ut (Express / Business Plus) & ERP Tuiaj (Odoo / SAP B1)

. Express / Business Plus ©on- ~premise): tnUgyguiinduiie ﬂzﬂamaﬂﬂuasﬂ winewiulussniansoide
A Cloud Server Ly llavmsuaamumuuaaa’l,u"lﬂ ammsﬂwuv aaulal 100% vy Azure, oy API
Auwwanwesuealuilaviui, §Usnsgeu Real-time

» Odoo / SAP B1 / NetSuite (Full ERP): 5msumiwamsvueuaulmm Implement vianllaumuaﬂmullav%nm
958UV 6-12 Liau - %mmiﬂ,%u“ ANAINIINN muim‘u‘lwuwmeﬂuvlunaﬂmwmmusanw‘lu’%‘lﬂ
NuUNARTUGaU

@ Key Takeaway aglanfigusinlaif ualid g ‘°1ualm1/|ssnaanmn'1a\1mu‘[mlaumammuiw
AutnUyd/varennun PEAK naulandszuzenldasuninegels’

slide 24/37 Uwﬁ T: '“Jm's'\"ﬁ@illsliq & INUINAANTDY Qualify Out

ﬂﬁﬂﬂﬁiuualuaaﬂmmmmu FlowAccount %358 Express
UiuT,Elﬂ Talk-Track mmmumuuﬂmmaiqLlau"l,alﬂ%ﬂumﬂsuamalm

luaanmmmq- ‘PEAK £119910 FlowAccount ama"ls"’

- 1. gouugaitagnagnin: assszuuidu Cloud fivasliidwesgsiasenienansitetumitoutuniy’

- 2. dqaradalassadatiyd: ‘uiqaiigndrimaadulniden PEAK fe anudnvesszuutnydndeinuuag
ARIANAT 1w MSUSUAUYUAUAIWNLNET (Landed Cost), mﬁLﬂiﬂuﬁwﬁﬂmﬂvgulwﬂ 4 ffwsoudu
Faudnlddreun PEAK Board uazszuumunsluvede PR-PO-GR- IR AfU’

- 3. Ygauainu Ecosystem: ‘Tid1Aey dineutayinusinsndt 2,800 wisduinsiulasiadissuves PEAK
vilinandsdenulinuaudlifesedainydlmiady’

luaunuw%anm‘uamq ‘Yunu Express U1nNI "luammﬂaﬂu’
e 1. L?JWSL‘\]NNNQQ‘L!ﬂ‘UﬂJ‘U L“ll'ﬂﬁ]LaEJﬂi‘U Express LUUIU?LLﬂiNﬂi‘U@\‘iUﬂU’EU‘UVLWEJ'VILﬁﬂEJ‘SLLauﬂEn’Jiﬂﬂ
. 2, %ﬂﬂ]‘ﬂ’lﬂﬁ]‘ﬂ’lﬂ‘ﬂﬁ]%Uu LLGI‘ﬂﬂJ‘W]‘VIWUﬂ’e) LOARUNTNUTUNSDLTAALTNA I8N V]WIMUﬂUiU‘UGIENSJ’TS‘Uﬂ'ﬁu
ﬂEJUaﬂJ’]EJLLauUaﬂ’ﬂ?ﬁ]']EJ"U']’e]ﬂi’e]‘U
. 3. L’du@‘Vl'N’e]E]ﬂVI‘IJﬂUiU‘UVLG]U’iuIU‘Uu ‘9nld PEAK LL@ﬂﬁJULUUﬂuL‘Uﬂ‘UaVIU’]UW‘U LLa’J’Su‘U‘UNﬂ%']‘UZU‘U DI’/CI’
Tonluda ‘Uﬂ‘UiUsliL‘lJaEJ‘IJ‘U‘VIU'WI‘\]’]ﬂﬂUﬂEJ‘U’e]Na N'ILUUﬂumi’Jﬁ]ﬁE]ULLau’JLﬂ’i']u‘Vi\‘lULL‘Vlu aﬂnmwm'mm
%auaﬂmnumqm‘u

@J Key Takeaway LllaﬂﬂﬂUunUﬂlﬂi%ﬂﬂﬂﬂIUillﬂiﬂLﬂll maalﬂaaumwmn maamuamsau%’lﬂsunsu‘[uu’
uJu ‘TﬂsllnsuumaaﬂmsvmiﬂsLanmsemeuau‘[viwum%’

slide 25/37 - uni 7: AASITHALUS & INUNAANTDY Qualify-Out

lnzusnﬂﬂnsmlﬂaﬁ"lummunu PEAK (Hard Qualify-Out Gates)
smLﬂﬁiwumaaﬂglaﬁamwaaww Lwa"lﬂvaLnﬂfjmmmaﬂulauuiaaﬂﬂﬂimwaiawaasva

@ 5 waaiifios Qualify-Out Wioudsdasindatoudusiduans
o 1. lssnunandudou (Complex Manufacturlng) mmmswﬂammiwamﬂmEJmﬂ‘U"Uu (Multi-level BOM),
AMNIAUAUNUUTENINWT (WIP), ANVILEY (Scrap/Yleld) anlud® — PEAK laisessu
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« 2. AdAUATugesEiU WMS: dosnisausiiwmnisdaifiuaziBenssduses/duans (Bin/Shelf Lacation),
ANLAY Serial Number / Jununegs189u (Batch Expiry Alert) #3aANIMAUNULUURIRASIARBUN
(Movmg Average) — PEAK 14 FIFO 1iniiu

. 3. simsnnsuilulassadraldnanizia (Custom Core Source Code): PEAK 1Ju SaaS mmﬁ'mmmnum
szuu Tifuudldnaniesie (usiidouriu Open AP )

L inanfeudniteuluneutin Demo
v U4 = DU 4 L o @ a % Y 1 [J v A v v

. 4. ABanszUUnngIU POS YauauiBaswianaudninuiuluda: udein PEAK Wussuulydnasinu
aunsaiiounanuszuy POS Wusiinsuisiheaauieuiuiinagusiejule

. 5. gshesunnreaisiidesntsyn BOQ Armnssuuaziuiaelanu % uiade (POC) Saluilf: udvin
Tu PEAK Innseeniianunasuuasgdunuuenlusiandsiu PEAK Board 16 usilsifuan BOQ 3ean
353

@ Key Takeaway: msﬂﬂnimLﬂamumsanauaanmu,muu,sn Aan15snuIIaIduiiAYeny Sales TU
TWianaivanisveldass

Slide 26/37 - ‘U‘VI‘I/I 8: Nnuen1snsilnane & N13YA Pain Point

1As9a319n151n52949 SDR (Inbound Trlal & Outbound Call Structure)
30 FWNTILINANAUINGNAINLABFBNTINAY — RABITA NTETU waztdusssuvi

L4 ?“j’;umaumsﬂmmammmu (Opening - Context - Discovery Next Step)

o 1. VIﬂVI’“IElLLa”UEJﬂVIM”I‘UﬂLQu ‘ﬂ?ﬁﬂﬂﬁUﬂm [‘Uaaﬂﬂ’]] W3 [‘U?Jl,i']] Iﬂi%”lﬂi”UUUﬂJ‘U@@ﬁlﬁN PEAK uzA3U
L’Viu’J'WI’Nﬂfu [‘Uﬁlaﬂﬂﬂ Lwaaummmam’[mmsvuumnmLualmumu

. 2. %aausum’[mwmauq 1111/15’1U’)’l(§1@uu?1°’ﬂ'3ﬂﬂ83ﬂ 3-5 wiiluwuasu amﬂaaummanwmvﬁmwmmu
L‘WEJLLU‘”‘UWﬂ’]iﬁl\‘lﬂﬂﬂﬁliﬁﬂ‘l]ﬁiﬂﬁmﬁﬂﬂi‘l]

. 3. mummmmwan (4 Anchor qUest|ons) Lwaﬂumﬁim UnyynUagiu uazausinduly

e 4. Lauavmaaml,auaanuwma mwmum Demo 30 ‘Ll’Wlﬂ‘UNL‘UEJ’HﬂiU‘\]u‘U’JEJLLﬂ‘ﬂﬂMﬂuuvLﬂﬂﬂ'Nvlﬁ a7
aan 3 9819NDUNNEY

e maﬂaumLamuaummumiﬂa (Tone & Pacing)
. Wlnudsaviieu FUsnwiiinsuntnesenssuy’ ”lzﬂmmawaawimmmmwm
ﬁﬂwmﬂmwwm (70% Wawazaiusia / 30% asﬂuauwwaaﬂ)

. amuu‘mnmwmmmanmmmsqaﬂu CRM viuit ivedslsisali Sales 14dnmawuyi Demo

@ Key Takeaway: i mangvasasusn lildnisesurennilinasnisinsdwi uadanisvinlignAnidni
‘ﬂanuwuuua‘a"lmmmummqsinaLiﬁaseq

Slide 27/37 - ‘U‘Vlﬁ 8: Nnuen1snsidaans & N13YA Pain Point

4 mmuunu‘nan (4 Anchor Questlons) + m‘ssuﬂan 11-14 U9
LﬂaaumﬂmimzuLmuammwmmﬂumnaam LUUﬂ’l’isU’JUﬂEJVIEUﬂL‘\]ﬂ’ﬂ’]ﬂ’]’iﬂ’)ﬂ%’)ﬁ)'ﬁx‘ﬁ]ﬁmaﬂﬂ’]

ta r»hmuunwé’nﬁﬁ'm%’ﬁmau‘lumnms (z‘l’m%’uﬁ’sa SDR uag Sales)

. 1. ﬁSﬂQLLa“iULLUUSﬂﬂvLﬂ (Business Model): mauuuswmmﬁiﬂmﬂafmuavvls YWRUAMTBUSNNTHIU
%aqmﬂumﬂwaﬂﬂiu?’

.2 mumaumuuavaﬂmﬂuﬂamﬂ (Current Workflow & Pain): mn’;uﬁ’tmﬁiwuaaﬂuamam TyTognsu
LLemJumau"lmumammunmmawmwmmuawam?’

. 3. ﬂumummauﬂﬂmm (Accounting & Team Setup): mauumunummuuww wsedsenansidinu
Saydnsuonguaniu wdeeiitunudlénuussanaivi?
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o 4. L‘U"IVI&J"IEJLLauﬂiﬁJ‘UL’Jﬂ’]ﬂ’]iﬂﬂﬁ‘hﬂﬂ (Goal & Timeline): m\‘ﬂ,aammsmusuuﬂuﬂmmusaumau"luumu
LasUBNITNALN [?J?Jaﬂﬂ”l] wumumawum%mu"luummmau%ma"lvmmm’

A maiian1synanse 11-14 Yadm3U Sales (Layer-2 & Layer-3 Probing) .

o YAUSUIALBNAITUATTDININITHEL: ‘hounilseanTalszananlu uassuturiuAtydsuiasuseniu
wwannasuluutnensu?’ 3 .

<@ e ‘ Y Y a 1% 1 [ C= [ A A 1 o Y A v

- Yadaymanenuaziunu: ‘peuliiduyuaudusazionuuu FIFO viuiiluuaiu wielinvudaidindeaen
s Tudumulvae

« YANANTENUADYINY (Impact Question): ‘anfusenduieaienlsinseuuuil fudwansenusionis
doaulediwesvisoanimaaeswasuitnegidlstiuniu?

@ Key Takeaway: maanmwwmm ‘agn’ w3e ‘41’ inudaseriu Tiausdenuiian ‘Grearlikswios
18 lwuasuiniiing aonansasunouluu?’

Slide 28/37 unii 8: vinwznsinsiaans & A15YA Pain Point

ﬂgman ‘3 amanamwma (Mandatory Pre-Hangup | Rule)
mnmsmumsuwmama GIE]\‘laE]ﬂﬂiU‘VN 3 ‘IJEJuﬂ’eJ‘LJﬂG]’J'Nﬂ']EJLﬂQJE] LWE]ﬂG]E]GIi‘m’ﬁL‘V]uG] (No-Show)

3 AaRoINALAZEUGUAUANAINBUINNAIENNASY
. 1. donunaztianfivaiau (Date & Time): Buduiu a1 uavyeeUszyu (W Google Meet / Zoom)

14 1

W5aUd4 Calendar Invite TUNVULD DAYV DVAIINEIINUN

) ' !
A Yy o a 4 IS A A

. SYBeRSURAYaULALIU (Named Owner): UBN¥aILS1 (W3adaRiiaauney Sales N1azidn Demo) TignAn
lauaztuniniuesinsield
. 3. mnaqmmanmmmLmﬂunaumauuﬂ (Customer Homework / Pre-work): 191 @sfaeg1sntiniluiniu

adn 1 luna LINE, assnadnieamnaasld wsevIuTnUydiilansoudu

|“\

.
N

mamaﬂsu‘[aﬂﬂmmwﬂwm 3 9oty 20 Junii

. ‘JUIS189NAIYITUUHI Google Meet Tu 1. Fuwnaufidi 14 1an 14:00 u] ugaiu’

- Taveriin [2. Fous1 / ... Glsnwgduszuu] usuguatannisuivoanegsiagoue ALK
Ay’ . .

. ‘foudvTungiaud sunIuAngnAn [3. degudaegndluiaussinusalumiunaignldegdagiuunlu LINE
&n 1 Tu waswruntyBidnwanseuiu] uzasu vauamuuInATUY

v d'd v @ ) ] ® @ O 1 1 @ 1 a o £
@ Key Takeaway: anAifinisunuiane) vinneuisiuiin (1wu defiregrstaunlu LINE) agiidnsanisidnla
Demo @sndrAuntiauinianiiou 2 win

Slide 29/37 - ‘U‘Vlﬁ 9: n15%11 Demo Tndls & msvf‘liau Feature - Benefit - Value

1A598519n015%11 Tailored Demo 30-45 u‘m (ammsmmuu')
mawﬂwmﬂauﬂu 1 ‘ummjaeﬂﬁma VlaL‘UG]‘V]ﬂLllumﬂLLG]SU’WJV[AJ‘U’J’H]uaﬂﬂ’]\‘I’N

& Tasgasiaa 4 9211un151i Demo 1nsgY

« 9297 1 (5 UIMusN — Recap & Align): NIUANTUNTIVAIN SDR + BudU 2-3 Pain Points d1Aya3gnan +
mnaanuaﬂauuﬁJW‘EWﬂﬁm 3 3ewndnezlstha

« 24299 2 (15-20 Ui — Show the Cure / Wow Moments): iUaninaslyianig Flow mm{]mmmaqanmiﬂﬂ
(9PN (wu aania 1 AAn — Fnadean FIFO - awm% Dr/Cr 9nludf — AN3IW PEAK Board)

« %4299 3 (5-10 U9 — Check Fit & Handle Questions): a'mm'mmium'mim (¢ mwmmmﬂuuuuu FIWan
nmwLLamuummﬂ%ﬂﬁlmmu?’)

e 4N 45 u’mﬂﬂ‘mﬂ — Package Recommendation & Next Step): ?Ii‘lJLLWﬂLlemmuﬁmmﬂ 1 uinLng
wan (wsauml,aaﬂmsum PARC) uazdaniusindula
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O3 ?N‘VI‘VI']&I‘VI‘]SJVI’]'N Demo mmrm

e 1.
. 2.

e 3.

vusuannsasunss sty eamden (Guusdndydiduauelhideg)

WIUNALAT ‘Uuunﬂum‘lﬂav‘ls ImflmLﬁuaunauiﬂmﬂwwﬂmaaanﬂﬂ

#IUUNS Demo AIEANI LﬂmaxﬂuLauaﬂm‘lﬂiuwmsmmu AU ualrRuRnRafuBN’ (Aasdaniu
Follow-up t&ua!)

@ Key Takgaway: Demo m%uﬂaanm Aan1saneamliiiugi ‘@Inveandsainld PEAK Tududuns
winazinetuetnels

Slide 30/37 - ‘U‘Vlﬁ 9: 115411 Demo Tnds & msvf‘liau Feature - Benefit - Value

amu]aau Feature — Benefit — Value - Proof
aﬂﬂ']vlzi.lvl:ﬂ“lj'e]w&]aﬁ LL\?]‘U'?]Naa‘WSVIWQﬁSﬂF\]LLa”ﬂ?qﬂJﬁUWEﬂT\]

£ fignuwes 4 Anasusesiaaliilulselonfediu

- 1.
. 2.

e 4.

Feature (WL%aiﬂaa”1S) YOAPUAINITAVDITTUU 19U ‘Smart Reconciliation NseNuyaASUIAITAIY Al’
Benefit (ruandunouagils): Usslovisionisvineu iy 41lna Statement sunasundugiudaue
Tgnlui@ lidfesnanssnwiiniiefiagussitn’ }

Value (AARBFIA/MIRW/AE1): 15U ‘aaranUngenduiiowann 3 Juwmas lifie 30 uii uazdviunidng
Ruleugealuungslilaeanluifume’

Proof (nénguniUaliigan): Wanihaensenusensuiasiu PEAK nadugsienisligans Tu 10 3unii

¥ A79819N15WAFIAUINIV9NANTS (CEO) vs 1inUsyd (Accountant)

. ﬂEJﬂ‘U CEO 15849 PEAK Board (PRO Plus): “V\Iwai PEAK Board ‘U’)EJLLEJﬂ\‘lUﬂﬂVLT‘UWIWUGI'IﬁJ 4 mﬂnua“ﬂumu
muammunmﬁmm‘lum (Benefit) vinlimmiuiuiluiiofoinanunnuwinilsesansomunlvuidsiuiie
mmﬂmsflumaaiaaumau (Value)

- AuiutinUydi5es Aedoyaid PEAK Tax (PRO Plus): ‘SEUURINBdo-veLazIin o wmsmﬂuawmmmm
PEAK Tax lun@niiien (Benefit) drelintaydlidasnosmumaenansanuauuazanlung txt u n.e.0. v
Amuannpeuwuulinien (Value)’

@ Key Takeaway: inassiiyntailiaes lireringdad1in ‘...euww’lwssnwaaﬂmanﬂ'l [Benefit & Value]
ASU’ 1auo

Slide 31/37 - umii 10: ns5uliavalAuds - gAY - uazAuYA

14 L4 L 14
Tassasranisnaudalauds: Acknowledge ~ Reframe — Proof
WagnA1uan3151AIune hidne dredeyasnn wsedesnudinaudytneu

© 3 Junaulasudalandalmdulonialaniseie

e 1.

U ¥ 1 a L4 U 14 dl L4 ¥ &
Acknowledge (Fuilauazidnla liidiasain): ‘Wilaaeniunugna sewulssunay/nsinetayailu
Lsm‘mmmwmimﬂmaumumu

. Reframe (L‘Uaﬂu&lllll’e]ﬁLLﬁuGl\iﬂ'Wﬂ’]&l‘U’)‘Nﬂﬂ) %"lﬁmumumuumsumm{luL‘LJasJu W3oLIUSHULNBUITIANGD

Ju (11 PRO Plus B12,000/4U wagiuas 33 um m‘wsw’ﬂmm 10 AU)
Proof + Next Step (sfmaﬂmuLLauLauamaaanmmﬂmw) LU Lauauwauammwmma"LWa Excel
Template Visammums 3 msmuﬂumuﬂmuummmgﬂﬂ'}

© faedsulia: ‘Aesanudinaulydnow’

. AIROUNAN: auam"l,ﬂmmuumu I5i3asnsslsAosInsuanuy’

. Mneuiigndemugns PEAK: ‘fAaeniu Unidninnudaydiduauddidewihausiuiuaeasu linsiu
aﬁmauﬁ%mumﬂuumwaﬁlwuasJﬂsU LwaLﬂuwusumﬂumsamw 2,800 W39 PEAK agiudn waziioly
WUTUAWATITY msnwumasﬂmumﬁuauuﬂﬂsauq 15 umwsauwum%‘luaﬂmwmasm"l:vmmu?’
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@ Key Takeaway: Foldudelailinisujias udnodmarariigndi ‘aulouddsiipaiilisiule’ niiinie
amegaiilishulodudiedoyass

Slide 32/37 imﬁ 10 n1s3uiiotalAuds - gnAIuY - uazAMIUYA

N155uiiailioanAKIAIN UUSEUU %3014 Feedback 1B9au (Wan LAST)
LﬂaamﬂqmmmﬁuwdﬂmmEJLﬂummﬂi“mﬂaﬁlummLﬂuuaawwmawu PEAK

g3 LAST ijaraaegnéuuvioudetiym

L. — Listen (Ralavlsliaulaglidndamy): Udeslignénssunetiymiliiasy answazden Error nietunou
NAatn

* A— Acknowledge & Apologize (wansananiiueniivlauazveedulumuliazain): ‘Gesweeisluauld
azmniifiatudsuraiy dluasaiuiiasdatadfatansetiazyinlidsnauan’

S — Solve / Clarify Scope (WoDUEZARUALIALBNIUATITALL): uBndARINNsAIRN, Fasrfinvasuiin
ina vietnvassrU uduensuneuuslunieunseunaiivaiau o

T — Track & Thank (AasnunauazvauAua iU Feedback): duFassiofiufiiendos udssuinngnémia
deuey wazvauAunYI RS IRRILIUINISATY

1 ]
a v

o ammummaanmmaemsuwa&l
. mu‘lmwanm's'] ﬂmﬁﬂﬂﬁﬂﬂNﬂL’é}\‘] ﬁi@Iﬂuﬂ‘ﬂMNﬂIﬁWﬁJ@U( ﬂNLﬂﬂuﬂ‘IﬂWﬂLaﬁﬂiU ’)

. ﬁ?ﬁJiUU']ﬂ’ﬂ‘\]“’LLﬂi“’UU‘VﬁEJL‘WﬁJ‘WLﬁ]ﬂﬂﬂiﬂ‘lﬁLﬁiﬁ]ﬂ'\iﬂﬂ’)uuu‘)uu@ﬂﬂ\‘iLG\WU']G\

¥

« JhuFutniBessAutu (Refund) uenwileulsuisannsguvesuisnlnglinuginns

€

ry P 2/ L4 ¥ o a ¢ L4 Y2 _, L [ v 1'%
@ Key Takeaway: tilagnatansuaiiou Tidnnsi ‘ersualuazainuidn’ vasgndnomduduiuusn uia
rvadnnsn ‘Artdgymiamaiia’

Slide 33/37 U‘VI‘VI 10 A1ssuliavalauds - anmuu LLauﬂ’]‘Vi"ISJWﬂ

ngmanmmmmu (Do-Not-Say Guardrails) fidossntula
ﬂ’]WﬂVINﬂLWEJ\‘ﬂJ’i"ISJﬂLﬂEJ’J ’e)’]ﬁ]ﬁ'iﬂx‘iﬂ’ﬂllLﬁﬂ%’]ﬂ%’]\‘]ﬂ’]‘lﬂ‘waﬂﬂ’]‘l/i'i%)‘l/l’ﬂﬁll’i‘@f‘l/lﬁﬂ “:gzuu’l

© 5 AnARBIINNATURARIMTILAZAS

o 1. MunAd1 ‘PEAK 5895ULAASIAUANALY’ (AIND3: sosunanndanaus BASIC JulU uaz PRO Plus/
PREMIUM l3is#nnds)

. 2. ¥unadn ‘PEAK LifiNwastusdruduyuiinga / Landed Cost’ (An1uase: fifwesluusuauyuaudailu
Trial / PRO Plus / PREMIUM Ua)

e 3. ‘W]SJ‘WG]’J'] ‘winLNa BASIC %58 PRO LUG]G]WIJ’]%@LLWUUEJiﬂﬂi’]W PEAK Board 1@’ (A2111354: Anuinlaus
GoN Export Excel; L‘Uwu'malmwaiﬂvlmawu PRO Plus Lag PREMIUM)

o 4. uwadn ‘PEAK aanWasu 0.9.0.54 5o lWd .txt 983 2.w.30 18’ wse laisessu n.9.0.2’ (Auase:
N.4.0.2 saasummmwu 0.9.0.54 Juiinlaegraden, a txt Tanwie n.9.9.)

* 5. WIUWAIT ‘LWON Shopee/Lazada umamam]U'NVLUmwmswuaau"lauamium (AINUI39: A9DBLABSLAN
PEAK nalfigniiesaniauasinafaniy PEAK)

o3 mwmmmmumusnm AU uazioulun1sdn

e 6. muwm'l ‘WRALND PREMIUM 351A1 35,000 un uJuT‘lJ'iImm%'mi'naM'm 48,000 UM’ (A2INAFN:
BSS,OOO/‘TJ ART1IANANIsUAg )

. 7. iulaufgudaiietayaniiie wu vendn FlowAccount haifinsznugensunais, 11idl OCR, uidl Payroll
w3a kil MCP . .

. 8. inuliiAmuuzdmauideanBiinnguune (W wuzihliidnlalasu wseludhszuu VAT Weseldiiu
1.8 21UUM)
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@ Key Takeaway: 81 lusiuladnaudaluu Tilduszluangedn: wialidayanetduazandgnios
100% vonsrvdeuiuningiderviguaiudanduneluiuilady’

Slide 34/37 unii 11: ¥4 Slack - u:u*uvxlasu Llau‘iu‘U‘UUﬂ‘Uﬁlﬂ’liﬂ’lﬁﬂ‘u

WD Slack d1Aty & ng]msl,mnmm'm
il Ui‘"mumugﬂmﬂ 13.1‘1&6\1‘1/]’1\16]\‘1LLGI’J‘L!LL%ﬂV]L‘U'WISJ

- %24 Slack #an# SDR uag Sales Aadlteu
+ 1. Hae-sales-asc: WOINANAINSUTIN AE/Sales Uszauauiuiia Accounting Software Consultant (ASC)
iaUSnuraszuuLaz U
« 2. #match-afp-sme-parc: ioadagUudmsudunadudgditinaudinusiing (AFP) uazUsearuanuuing

u
!

A

WISUEI/27958UUAUTN PARC (1 Mun8ue: 1eaiude #match-afp-sme snidnnisldauuds dnulnan
waanal)

« 3. #allbusinessteams: #osUszn1Ada1sd1Aey SUianaesTna TUsludu uasilmunesiuvesiingsia
INZHT)

WasUszausudwiinuaznislyd Tag figndos

4. #sync-bd-ae-marketing: aaUszaruauuANUYNIHAIN BAAINAANTIN/BLIUA wazn1Sdsadoya
31719 Marketing, BD wag Sales

« 5. #signature-business: iesdmsuUszarunuauenalsda TulauesiAiiLAY #30LaNaISAIUINTEAU
29ANT . )

NSUNANGUU: \WafpIN1sudLAaTUsTUUNIRdsiauEnaUsY Tlunnunsgu 1wy @salesprogram,

@sdr, @onboard MMUIUNDUVBILFAATIB

@ Key Takeaway: S1lviusiu: iosduadinauiyduazuszarus PARC Uagiude #match-afp-sme-
parc Wiy

Slide 35/37 - uni 11: %24 Slack - u‘uuv\laéu uagszuuufuRnismely .

VI«LU?JNI;LUUWE]‘SSJJ]’]%JTN ANdeau - I,L’s’lulﬂﬂﬁ'lii']%ﬂ’]i‘l’lﬁi)\i‘iﬁ)ﬂ
LZJE]‘LJ@ﬂ’]iGUWElVLﬂ ‘Vii'e]ﬁﬂﬂ’]“l]@L%BNSu‘UU/‘Vi’]ﬂ’]UﬂQ’]u‘UﬂJ"U mma\ma\‘imwummﬂﬁu

~ nuunasunazdeamsdusasnialu PEAK .

» 1. Wosuameileu PARC Onboarding Training (M&egnAt15eRuANuile): dedayaniu Typeform
https://form.typeform.com/to/FFEeejjr uaudsluiio #match-afp-sme-parc .

. 2. WosuAumuazduRdinaulbyd (Accounting Firm Finder): Tdduiinayusain1suadgnAn SME Aifas
wawndinanulydguasnanau/dasy

« 3. NsdssiaLAd PARC Consultmg (3958 UULTIAN B12k-B70k): agUvayagsnawazUsymdsuSnuniiu PARC
(Wdes) L

« 4. n35vaialdau Webhook (@m3ugnAniiiiesu Open API Tu PRO Plus/PREMIUM): TignAndsdiuauds
AMUUsTAIRIUA Webhook mudunaugiie API

m Lanmsiwmmavquwasummsﬂuwanmwmmuaa

. Lana'ﬁﬂsuwmmﬁnaﬂ'ﬁm (DBD): #il9@0SUs0IUSEN, UDa.5 (Um%sw?jawawu) JUN15R_UUsEIU

o 1BNA1TNTUATININSG (RD): 7.W.20 (ﬁlummaumwuamtwu) A.N.01/0.W.09 (am/LﬂaﬂuLLUm VAT), 1.1.30,
N.N.1.1/2/3/53/54, 7.4.0.50/51 (mmauvl,ﬂumqﬂﬂamaﬂu,auﬂsumﬂ), R ORIFON o 71918 (50 M)

. @na1sAINUUsEAUEIAN (SSO): WUU aUd.1-10 (Hdskuaunuusenudinusiginou P9n9a1n PEAK
Payroll 1¢)
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https://form.typeform.com/to/FFEeejjr

@ Key Takeaway: LilagnAnaatanans 2.w.20 wienilsdesusesusenunlieanluiiumé isideseruay
Usediafidenis 13 uanuazanvn (dninaulug / a1wii...) Taegnausivgn

Slide 36/37 - unii 12: uwutluiiaa1w 5-90 Fu & A157141581 SDR vs Sales

Iﬁsaaswmitsauitwu Hybrid Action Learning (5-7 usn vs 8-90 1)
LiaquwgmmmmiaLLa“aﬂaumImammu,muw5 Vl,muuwaqmasmmm

B293udi 1-7 usn: Intensive Core (50% msuiis : 50% a3nlansTganu)
o Wanunevdn: Lﬂ‘UL‘LlEJ‘VI’]Wﬂ’]L’Uumaﬂ'ﬁﬂﬂﬂ‘uaﬂﬂ’ﬂﬂﬁmﬂﬂEﬂu 5-7 Suusn wvelianulunazeususieen
Tundaunula .
« dndauanusiaziu (Days 1-7): 50% W msuiledn (Onsite 1-1 uag Online) + 8n 50% vosiu Thisausele
fesiuinlemsldnulusunsuuasassnaaiiaenaislussuunagaey
. amﬂaaumﬂwimum 5 (Day 5 Live Call Launch): 119 SDR uag Sales Lsaﬂm‘maﬂmﬁ)samemumamam
AU WA AU ABILNESaILUY 1-1

# 429%uil 8-90 (15 / 30 / 45 / 60 / 90 Fu): 80% 11911334 : 20-30% Wisuiisrariios

. Wasnilen eyl 2¥ uasgnavnssuves PEAK dianudnuin dslidadsnlidnmualuduansiusn
wsildnsiinauimeiiemnduan

. dndrunausaz Yy (Days 8-90): 70-80% UfuRnuass InsAnansed / vi1 Demo / Ainsnulutauesian) +
20-30% 5ULALNLLALEU Onsite 1-1 uag Online

« MnemnddY: ununsEneusuiiiuiainuzLagauLtugmadduty (aifinsiendaiay kPl ang
ilugile iesan kPl enafimsusuivAsumaTsuisusazianaga)

LY o <@ 4 1 Y] Y] } a 6’; 1 4
@ Key Takeaway:.wﬂaﬁ'a'mmstmuaﬂwu PEAK A9 ‘QUuAUNAN U 5-7 U - NA1IN53IAIATUN
5. Ltazﬁ'ﬁuuwiaLﬁmmnmaa%mnﬁﬂmﬁ’

Slide 37/37 - U‘VWI 12: Lmui‘]uuaaww 5-90 Tu & A15191581 SDR ys Sales

a3Utng: SDR Saudaluw/auazlsla vs Sales Sounounagals
ﬁ]ﬂa'1ﬂUﬂ?WNﬁqﬂm%aQﬁﬂﬁﬁiuaUﬂqﬂLLﬁﬂiﬁﬁ]i\‘iﬂUUWUqﬂﬁuqﬂ

@ d11i3u SDR: Asfidoausiu 100% vs AefituluiFauntendsls

. mamuu 100% Tu 5-7 Fuusn: n'lwsfmuwm/ﬂ'sfmmwaﬂa 5 Segments & 6 Personas, AAAsIigsiagnan
LUy (v1e9zls/B2B-B2C/40an19918), AN 6 WANLNY, LnauTARNSas Qualify-Out, n’mﬂmms +4a
21YA Pain, wawng) ‘3 ed ey’

. iiuﬂ‘UﬂGUL‘U‘Uﬁl‘Wﬂ dummmamsmm) dun13URYT 5 nun, AUANN Tax Point &uAn vs usns, Tusin a
1918 3%/5%, wazyaiaumiloauus

. Fwilunevludansiusn (Skip for now): msmmmummman (Custom COA), msnavinluusuugeday® V)

o
U

"'U‘U"U’e]u, A1sAuIilud U PEAK Board anedu Llagn15811 APl Documentation L34tnALa

€

pe

@ dwsu Sales (AE / Software Consultant): Lselumumwm 100% mua'mumu

. aﬂmw 1 (Days 1-7): LsauLananmwmmuau SDR + aviloasraenansilesngld-snesne-adenlussuy
39 + LSSJIVIi%ﬁaﬂﬂ’V\]NGNLWn‘IJVI 5

« Ui 8-30: Lﬁ]’]uaﬂﬂ’l'i‘llﬂ Pam 11-14 98, N15%1 Tailored Demo 30 U, m'siqmnuzum Dr/Cr wags1841u
mw AN.30/0.49.9, msammmnaﬂusms PARC

« U 31-90: wmmzuul,ﬂasuwauﬂsum 13 Uium‘mqsﬁ% (Import Landed Cost, E-commerce API,
Construction PR— PO, PEAK Board 4 &ifi) uagn15tasa1Uafaszau PRO Plus / PREMIUM

@ Key Takeaway: iilansauua luilniindegeunazdrassaniunisaing 5 sunuulaiuiinuiu ‘@ wuu
NAgau & Roleplay’!
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@7 4: AGY FAQ - A1%u1A (Do-Not-Say) - %04 Slack - uazuuunasudAsy

a1u: PEAK saqswmaﬂmaum (Multi-Warehouse) LLaumsT,aumaaumiumwﬂaﬂm?

MaU: 5895UASU! (aﬂmmmum 28/10/2026) Tngsosiusauauiining BASIC 4ulU: uiining BASIC uag PRO a%1a
Ifaean 10 AasAUA" dauwiwnina PRO Plus uaz PREMIUM adslalidindruiuads wieusessuniseen ‘Tu
Toughe@udn (Stock Transfer - PT)’ 5$%319A&1 (Manewie: Mndaen1sifiseuudnfuyuuiewuy Perpetual FIFO
Salusia dadlduining PRO Fuly LLaaﬁi“’UUﬁlxﬂﬁJi@\ﬁ‘Uﬂ’]i‘S‘“‘UG\’]LLVI‘LA\‘]‘U‘L!’J’N Bin/Location 5¢6U WMS)

a14: PEAK qua'smu'smmuwuummLm (Landed Cost / 1UUsumuwuauﬂﬁ) Tv?
nau: JASU! Wiaas 1UUsumumuauﬂ1 (Cost Adjustment / Landed Cost)’ Waldeuudidaus 08/07/2026 594
Suluvieameaaaald (Trial 30 ';u) WiNALNa PRO Plus ag PREMIUM Imammmmmsuum Arduds Arenswdn

LLaumU'sunum mi’]umumﬂmeumuaumumauaamvlﬂ (LUﬂSLﬁI%WsmauU 2026 wazlud 2027 azdluusnis
131 Add-on @adslaildusennesnan)

a13: WANLNR BASIC %58 PRO ?I']ll'ﬁaL‘lJﬂﬂ‘Vi‘lJ’]ﬁ]EJLLWUUEJSGmS’]W PEAK Board laluw?

mau: Lilaasu! desuenlidaiandn wiinina e-Document (1 ﬂau) BASIC (1 ﬂau) wag PRO (2 na:u) GREGET)
mmmmamﬂﬂsum‘m vulutenansuaina Export aanmm‘[u"[ﬂa Excel"lmmuu LLGIﬂ']'iﬂﬂL‘Uﬂﬂ
%maaumuamﬂs'}maﬂma PEAK Board (sfmmms’lsu 4 nammﬂsuLﬂml,aumsf]umumﬁlmw Allocation)
Walwldauanizuiinina PRO Plus uag PREMIUM WintuAsu

A13: STUUARDNUDI PEAK mmmmunuuuummaﬂ (Moving Average) #5oRuLaa Serial / "quummqsw%uvlﬁ
Ty?

nau: lildasy seuvudinindsues PEAK Anudunuauidsidineu-esenieu (FIFO - First-In, First-Out) i
1 wazdilisesiunisauia Serial Number s1e3unsaszuundafiouiununeny (Expiry Date) e EeAdalu

13: PEAK saqsussna‘[samuwammmaawnamsmiwam (BOM) vianeslva?

naU: "lmmsumsmammswam (BOM) aqummmam‘smmmmumumuivmwm (WIP) a5uU natdunis
Uswnaumauwnauﬂmamw anmmmiﬂmsmmswmmam‘uaanuaviuaummLiasﬂmﬂaamaudlm Ll
Audulssuiideans MRP/BOM LmuiULLUU AIANNTDIDDN (Qualn‘y Out)

a134: PEAK 5895ULUU 1.4.0.2 Wag N.9.0.54 11501317 M

MOU: @SV ‘N.4.0.27 53UV PEAK SBQSULGIJJ'SULLUUF’]'SU (mmsuu‘mn ﬁ'i'NLL'U‘UWE]SlI wazaanlwa txt) @
‘n.9.0.54’ (msmmu"lﬂmaﬂsumm) 'iu‘U‘U'i’eJ\‘ii‘ULQW’]uﬂ’]'iUuV]ﬂ‘U’eJllaVI'NUﬂJ‘ULV]’]uu ladanunsanaa’dne
wuUneasu A.9.0.54 anssuulaasu

ana: amnsa Export Wd txt 970 PEAK luBunnSeaulati (RD Prep) lénnuuuiasluw?

mou: Ina .txt dniulusunsuleudredeyansuassning (RD Prep) seafulRWIZA BN B wmamsuna n.4.9. 19
A 0.9.0.1, 0.9.0.10, N.9.0.2, .9.0.3 UaL N.9.0.53 WAy mumwammu (n.9.30) suumuaqﬂswmu
AYYo- mﬁmaLLauﬁaLamﬁm%'Uﬂiame 1.9.30 Tiasudu waldfiniseanlnd .txt &9Su 2.w.30 ASU

1% NISUNNTE & V]‘\]WEJE]Laﬂ‘VIi’eTLIﬂﬂ (e-WHT 1%) ¥NH1Us$UU PEAK Tnlnenslun?

MBU: UINTNITAADNIINTENN B NALNED 1% E1SUTEUU e-WHT (v818128194 31 Suaau 2570) mumaumi
‘ViﬂLLﬁuU’]ﬁ\iL\?‘Hﬂ']‘l?}ﬁl’e]ﬂ‘lll']55ﬂ553JIEJUL\1UN'1u5uU‘U e- Wlthholdlng Tax V0I5UIANTNIRIYEASU drulussuu
PEAK faﬂﬂjmmuuumn‘uaua‘swmwn 3} VIQ']EJUULWﬂﬂﬁJ‘UﬂPULLE‘]uﬂiuVlUEJE]ﬂI‘VIﬂﬂGIEN

au: maﬂmmmmiaaﬂ’(,umﬂumwaLaﬂmauna (e-Tax) Aasldunninaluu?

fnau: ‘Uuaﬂﬂ‘USULL‘U‘U‘Vlaf‘Iﬂ’]i]ﬂ‘ﬂ“’L‘UEluﬂUﬂillﬁﬁ'SW’]ﬂ‘Sﬂi‘U 1) muJu e-Tax Invoice by Time Stamp (Gl
Siua dmsuAensitselalihu 30 auum/A) 5995URSUALANLNY FREE mu”lﬂmuwmna 2) 6y ‘Full e-
Tax Invoice & e- Recelpt (aamaua%mmamus’ﬂmusms INET %38 Leceipt) maﬂmmmna PRO Plus #3©
PREMIUM 1inuunsu

a1: LLWﬂLﬂR] e- Document (2,500 U'WI/‘?J) Juuuwuesneseieunsesiglnsunaluu?
nav: lifiasu LLWﬂLﬂﬁ] e-Document mummawutwmwﬂ 2,500 U’Wl/ﬂ (‘11.15’33.1 VAT) L‘VI"qu ﬁ’J‘L!LLWﬂLﬂﬁ]
BASIC, PRO, PRO Plus a8z PREMIUM mmaaﬂmuumwmau 519 3 1hoU wags1eUasu

a1d: ’i']ﬂ’]LL‘WﬂLﬂﬁ] PREMIUM 35,000 umA L‘U‘L!’i’]ﬂWI‘Uiii.lsliu%?ﬂ‘i’]'.)‘lfi’ia’i’]ﬂﬁﬂﬂm7
Mav: 51A1 35,000 UMA (150 10,000 un/3 LG'IE]‘IJ 3,500 ‘U'WI/LG]E]‘L! Tsisau VAT) LUU'S']ﬂ'lﬂ'n’ill'lGl'iﬁ']uE[u
‘ﬂ‘\]"\]U‘Nﬂi‘U (‘Vi']llLLT\Naﬂﬂ’]’J']LUUIUiIN?IuaﬂQWﬂ 48,000 ‘U’WILG]WU']G] stwu%auauuamanulﬂl,l,m)

an: neassldaunslanty wazdnsuinsauwninesewinsldeyaiduazmeluy?
nau: asnamsluineassldnuiiinesszauadldns 30 Tuasu waziiloidendounninaasisedesnissuinge
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Mnuininadnluuininaluglueuan deyatenansuassnydivhliManunszasegasudau 100% ludeaduds
Twimsu

« 01%: USnsaeultaru PARC Onboarding Training mﬂmmﬂ,mmq?
agu: WunsiFeuseulaviisesiudidsiviy (assas 2 aTus TauaneTu 30 Fu) 1 3 uRninumsgufe: 1
a%1 5101 2,500 U | 3 a¥s 5701 6,000 U | 5 A¥s 5781 7,500 U (laisas VAT) daunsdifesmanessuutid
B98N (PARC Consulting) 5719z agii 12,000 - 70,000 UMATUEULUAIILATY

. 21u: N5iTeusie Shopee / Lazada / TikTok Shop %38 ZORT fiu PEAK mﬂamanammﬂww
mau: {Wumshsdoyaniafien (One-Way Sync: Marketplace/ZORT — PEAK) a3u ﬂamaummsﬁammuuu
uwannasu suwaxmmauawqmaswLaﬂmss'mﬂ,ﬂLLaumamanma’IuquU PEAK mudnuzaainasnaarnls
s PEAK auvl,uvlﬂmaaﬂamanmmaanau"lﬂllsuaﬂwu'mu Shopee/Lazada/TikTok A5U

o D maﬂmmmmiwama Open API uazlds1u Webhook @asvinagngls?
fAau: V\Iwai Open API ses5uluusinina PRO Plus uag PREMIUM A5y Tmﬂunwmuwmaﬂmam1saﬂnmﬂua
API LLauaanwawa:uma"lﬂmnsuuu uazuInAeIn1siUald11 Webhook ‘I,‘VimammmmmﬂiumﬂLUGﬂ,mm
mmumau‘luﬂua API lolasnsu

s 73 ®[mmmmu #1] mmwmsmﬂmaumLLa“muwumwnﬂamﬂi?
ABU: MUWALIAYIAI ‘PEAK S095ULARASALA ALY (ANe3: seefunanBARtaus BASIC Fulu) WATTIUNA
N ‘PEAK"lumxlmaii']uﬁ'sumuv;uu'\m Landed Cost’ (Ay1xa53: fiflaasluususnuyuduailu Trial / PRO Plus /
PREMIUM ua2)

o I ® [mmmmu #2] muwmsammuaiﬂ PEAK Board 710gn4ls?
MnaUu: muwm'l suau,wmm] BASIC %58 PRO mUmnswﬂwmaa PEAK Board 16’ (A2131334: BASIC/PRO
mmmmammﬂi“mmwa Export Excelimmuu mﬂﬂmmum%umﬁuaiﬂ PEAK Board #4114 PRO Plus %38
PREMIUM mmu)

- o © [mmmmu #3] vnuyalaufguas FlowAccount mwauanmmaaav’lﬁ?
ABU: MUWALAYINT FlowAccount laifissuunsenusensunans, laifl OCR awnuda, lufivaneanadu, lud
AuMLaUEldun 13 ndn, lifissuuRufiou nelaidl MCP (FlowAccount \Uagia MCP uiiile 24/07/2026) 15
Lﬂsaumaummmmaiwm PEAK 111171

» o © [deaina #4] msﬂ'vimLLuymmumwmasumnLsaqmswmmwLaasam\ﬂs?
Aau: MuwuziiEvauden@niangnuneasswinsiiaua uagiusulindmvuanisuaseesing
(Roadmap/ETA) 3asuininezudlulananizsielignalaglifiussnmeasgradunisniseindia Product

=== WNUNTBY Slack LazuwuunesudALy
« #ae-sales-asc: 1199UsEAUMUNENTENINTINVIE (AE/Sales) AuinnuTnwwenawisUayd (ASC) (daaaans
Tdnuszuuadn msasrmetnd vseuinwuuimdlandlignAnew/masin Demo)

v

« #match-afp-sme-parc: issnanlagiudmsudunadugdninaudaiinusins (AFP) uagussauauuinig
=

a v I v v o LY = <) 14 ) 1 4 a
WTULY/21958UUAUNN PARC (1193nA1 SME ABIN1sia@Iunauuayagua 1saiilagnatlseA1na salnsuil

Ry

PARC Onboarding / @ula PARC Consulting (/4 ﬁm‘lfj’ﬁamﬁg #match-afp-sme INS1Z8NIANLAT))

« #allbusinessteams: %193U52N1AY1IA1551YBINUHIFINNINUA (Sales, SDR, Marketing, BD, CS, PARC)
(FamuuszniadUinnilinesindvesania, s1A1/UsTugunans, uagdansseduuien)

« #sync-bd-ae-marketing: o alonUsEa1UIUTTIINNU Marketing, Business Development (BD) Lag#iuang
(AE/SDR) (Annuuautleyn15nana 8nannauduuun/aiiud uazuds Feedback Aunindanaulvifiunisnain)

« #signature-business: 1iasUszauUMUBNATEIA IR aENITaININELNR (WegnA1aAnsuaLaNa1Td e
WAy, NDA, #3918na1355Us0eniin1satuulnegiis1unavesusen)

« 1. WosuamziisuiSeu PARC Onboarding Training (Typeform) (https //form. typeform com/to/ FFEeeJJr)
TénsendstoyagnAmdsarngnintissRuaassamsuiisasula (1 A3 B2,500 / 3 A5 86,000 / 5 ASs
B7,500) 138US08LAD mﬂuuum‘luuaa #match-afp-sme-parc

. 2. Wosudunadugdineulndnusiing (Accounting Firm Finder) (dssinunasudugditinaudnd uaslnas
udsluvios #match-afp-sme-parc): 55UUsEANGINAVBIGNAT JINTA/NWUN UUsERIUAM YT uazvaulwm
NunReeNIs (dgdsiemeu / Uasusel) e liiutiedndendrinaudydluaiadie 2,800 wie
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https://form.typeform.com/to/FFEeejjr

* 3. ¥99N19A9AAI195EUULBIAN PARC Consulting Service (812,000-B70,000) (Uszauausinunias #match-
afp-sme-parc (Ansia#iu PARC / Wile3)): dmsugnandlassasnegsnadudou nesnshigideivigydiseaniuy
KaUgyd (COA), 713ls3a513 PEAK Board, #3581 Data Migration 1348n fiavddoyalniinUsziiiu Scope fau
WEUBIIANAUD

- 4. mumaumsmaulﬂ'im'm Webhook mvﬁu Open API (PRO Plus / PREMIUM) (aﬂmmamamemﬂsuam
ulﬂs[m'mmmua PEAK Open API): Lmaaﬂmaauuuwmna PRO Plus %38 PREMIUM UAZABINITSULINLADU
mauau:uu Real time WU Webhook 7,1/1LLuuuwumaum'smamaLmLﬂﬂa‘msmmanms API

- 5. Lanmsswmsﬂuaaanmﬁ’[%mmaaunauaan’lvLauasﬂmﬂumnumu (nilsd@a3use9USEN (DBD) uay 1U
NzUgUNIBYAANY 1.W.20 (NTUATINING)): Immmaawaumﬂﬂawaﬂmm LasuiJ'ivmmmaUmw 13 wdn 7
agdanneilyu wagsaavn (@inerulug) 00000 wIo@EWIN...) LwaaaﬂLanmﬂmﬂmmml,m”LULﬁﬂ

33/33



	ส่วนที่ 1: แผนการอบรม 5 / 15 / 30 / 45 / 60 / 90 วัน & Checklist
	ส่วนที่ 2: คัมภีร์วิเคราะห์ธุรกิจ 13 ประเภท (ขายอะไร · B2B/B2C · ช่องทางขาย · รายได้ · ค่าใช้จ่าย · ฟีเจอร์ที่แนะนำ)
	ส่วนที่ 3: เนื้อหาสไลด์อบรมหลักทั้ง 12 บทเรียน (37 สไลด์)
	ส่วนที่ 4: คลัง FAQ · คำห้ามพูด (Do-Not-Say) · ห้อง Slack · และแบบฟอร์มสำคัญ

